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Gene Teston of 
Baxley proves 
that at 76, he still 
has the energy 
to perform some 
amazing tasks. 
Gene cuts hair by 
day, runs a fitness 
center and teaches 
taekwondo classes 
by night. Gene 
proves that he is 
“Still kicking at the 
age of 76”!

WHAT’S  INSIDE 
THIS ISSUE?

PAGE 32

FEATURES
- In Service: Danny Stanaland - Page 6
- The coupon craze - Page 13
- A Hazlehurst Icon - Page 22
- Spiderman saves a classic - Page 36
- Vern Gillem is still singin’ - Page 45
- 100 years of living - Page 52

A note from the editor....
Does it seem like it’s time for Thanksgiving or Christmas?  

It’s almost that magical time of year here in the southeast. The 
holiday season is coming upon us at a rapid pace. I can’t wait 
to see the lights around the area, participate in community 
events and enjoy some good homemade Thanksgiving and 
Christmas food.

This fall issue is sure to please. We’ve got some great 
stories about your friends and neighbors. From a spunky 100-
year-old to a one-of-a-kind Spiderman boat, be sure to read 
the features inside this issue.

On behalf of the entire staff of Mature Living in Southeast 
Georgia, we wish you a happy and safe holiday season. Thanks 
for your continued support and we’ll see you again in 2012.

-Jamie Gardner
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JIM MILLER’S

The Savvy Senior
Funeral Planning On a Budget 
Dear Savvy Senior,

i just turned 75, and have been thinking about getting my funeral and burial arrangements 
taken care of so my kids won’t have to. What funeral preplanning tips can you offer a senior 
with little money? 

-Not Dead Yet

Dear Not,
Planning your funeral in advance is 

a wise move. Not only does it give you 
time to make a thoughtful decision on 
the type of service you want, it also al-
lows you to shop around to find a good 
funeral provider, and it will spare your 
kids the stress of making these decisions 
at an emotional time. Here are some tips 
to help you find affordable services.
Compare Providers 

Choosing a quality funeral home is 
your first step and most important deci-
sion in preplanning your funeral. No 
matter what type of funeral or memorial 
service you envision for yourself, it’s 
wise to talk with several funeral homes 
because prices and services can vary. 
Websites like funeraldecisions.com and 
funeralpricefinder.com can help you 
compare. 

When comparing, be sure you take 
advantage of the “funeral rule.” This is 
a federal law that requires funeral home 
directors to provide you with an itemized 
price list of their products and services 
so you can choose exactly what you 
want. Be sure to ask for it. 
Money Savers

With the average cost of a “full-ser-
vice” funeral running around $10,000, 
there are ways to save that few people 
know about. For example, if a tradi-
tional funeral and burial is what you’re 
interested in, you can save big – at least 
50 percent – by purchasing your casket 
from a store versus the funeral home, 
and your funeral provider must accept it. 

Two good casket shopping resources that 
may surprise you are Walmart (visit wal-
mart.com and type in “casket” in their 
search engine) and Costco (costco.com) 
who offers its members a large variety of 
caskets and urns at discounted prices. 

Another way to cut your funeral 
bill is to request a “direct burial” or 
“direct cremation.” With these options 
your body would be buried or cremated 
shortly after death which skips the em-
balming and viewing. If your family 
wants a memorial service they can have 
it at the graveside or at later without the 
body. These services usually cost be-
tween $1,000 and $2,000, not counting 
cemetery charges. 
Should You Prepay? 

Be aware that preplanning your fu-
neral doesn’t mean you have to prepay 
too. But if you are considering paying in 
advance, be cautious. Prepaid plans are 
not regulated by federal law and state 
regulation is uneven. Before you sign 
anything, here are some areas you need 
to be very clear on:  

* Be sure you know exactly what 
you’re paying for before committing.  

* Are the prices locked in or will an 
additional payment be required at the 
time of death?   

* What happens if you move to a 
different area or die while away from 
home? Some prepaid funeral plans can 
be transferred, but often at an added 
cost.

* Are you protected if the funeral 
home goes out of business or if it’s 

bought out by another company? 
* Can you cancel the contract and get 

a full refund if you change your mind? 
* If you do decide to prepay, get all 

the details of the agreement in writing, 
have the funeral director sign it, and 
give copies to your family so they know 
what’s expected.    
Other Payment Option

There are other ways to set aside 
money for your funeral, rather than 
giving it to a funeral home. You can set 
up a payable-on-death, or POD account 
at your bank, naming the person you 
want to handle your arrangements as the 
beneficiary. With this type of account, 
you maintain control of your money, so 
if you need funds for medical expenses 
or something else, you can withdraw 
it at any time. This type of fund is also 
available immediately at the time of your 
death without the delay of probate.

Eye Care Coverage and Services 
for Retirees   
Dear Savvy Senior, 

does Medicare cover eye care? i 
had excellent vision insurance through 
my employer for many years but lost it 
when i retired, and now am confused as 
to what Medicare actually covers. What 
can you tell me?

-Living on a Budget

Dear Living,
Many retirees are confused with what 

Medicare will and won’t cover when it 
comes to eye care. Here’s a breakdown 
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of how Medicare handles 
different types of vision care 
services, along with some 
additional tips that can help 
you get affordable care when 
needed.
Medicare Coverage  

If you have original Medi-
care (Part A and B), it’s im-
portant to know that “routine” 
vision care like eye exams, 
eye refractions, eyeglasses or 
contact lenses are generally 
not covered. But, “medically 
necessary” eye care usually 
is. Here’s a list of what is 
covered:     

* Eye surgeries: Any sur-
gical procedure that helps 
repair the function of the eye 
like cataract removal, cornea 
transplant, glaucoma surgery, 
etc. 

* Eyeglasses or contacts: 
Only if you’ve had cataract 
surgery. 

* Medical eye exams: 
Only if you’re having vi-
sion problems that indicate 
a serious eye condition like 
macular degeneration, retin-
opathy, glaucoma or dry eye 
syndrome.

* Glaucoma screenings: 
Annual screenings for those 
at high risk (have diabetes, a 
family history of glaucoma, 
are African-American or 
Hispanic). 

* Diabetic eye exams: If 
you have diabetes, yearly ex-
ams for diabetic retinopathy. 

* Macular degeneration: 
Certain treatments are cov-
ered. 

You also need to be aware 
that of the eye care services 
that are covered by Medicare, 
you’re still responsible for 20 
percent of the cost – Medicare 
pays the other 80 percent. To 
help with this out-of-pocket 
expense, some Medigap sup-

plemental policies provide 
gap coverage. Or, if you have 
Medicare Advantage, some 
plans provide eye care ben-
efits. Be sure you check with 
your plan administrator.
Ways to Save

If you find your eye care 
needs aren’t 
covered, or 
you can’t af-
ford the 20 
percent out-
o f - p o c k e t 
that Medicare 
doesn’t cover, 
there are other 
ways to save. 
For starters, 
if you need a 
refractive eye 
exam or a new 
pair of eye-
glasses, many 
optometrists 
and eyeglass 
dealers offer 
discounts – 
usually be-
tween 10 and 
30  percent 
– to seniors 
who request it. Member-
ships in groups like AAA 
and AARP can also provide 
lower rates. 

Another way to get low-
cost eye care is at an op-
tometry school. Many offer 
affordable care provided by 
students that are overseen by 
their professors. See opted.
org for a directory of schools 
and their contact informa-
tion. 
Assistance Programs

Depending on where you 
live, there may also be some 
local clinics or charitable 
organizations that provide 
free or discounted eye care 
or eyeglasses. Put in a call 
to your local Lions Club to 

see what’s available in your 
area. To reach your local 
club, visit lionsclubs.org or 
call 800-747-4448 to get the 
number to your state Lions 
Club office, which can refer 
you to your community rep-
resentative. 

Or, if you need medical 
eye care, check into EyeCare 
America. This is a national 
program that provides com-
prehensive medical eye ex-
aminations to seniors age 65 
and older, and up to one year 
of treatment at no cost. They 
accept Medicare or other in-
surance as full payment. And 
if you don’t have insurance, 
care is free. To learn more or 
to find out if you qualify, visit 
eyecareamerica.org. 

If you’re under age 65, 
some other services that can 
help include Mission Cataract 
USA (missioncataractusa.
org), which provides free cat-
aract surgery to low-income 
people who don’t have in-

surance. Vision USA (aoa.
org/visionusa.xml, 800-766-
4466), which provides free 
vision care to uninsured and 
low-income workers and their 
families. And the Knights 
Templar Eye Foundation 
(214-888-0220, knightstem-

plar.org/ktef), which pro-
vides financial assistance for 
eye surgeries to low-income 
people who don’t have pri-
vate insurance. 

Send your Senior 
queStionS to: 

Savvy Senior, P.o. 
Box 5443, norMan, 
oK 73070, or viSit 
SavvySenior.org. 

JiM MiLLer iS a 
contriButor to 
the nBc today 

Show and author 
of “the Savvy 
Senior” BooK.
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Feature story

After serving as 
Bacon County 
Extension Agent 

for 31 years, Danny Stanaland 
retired in November 2007, 
but he wasn’t really sure 
what to do with all his free 
time.  When the University of 
Georgia called in September, 
2008, and asked him to come 
back part time as Area Blue-

berry Agent, he was ready.  
He now works 19 hours per 
week in that capacity.  Since 
he retired, he’s also started his 
own business—Four Seasons 
Blueberry Consulting.  He 
works with several farmers 
around the state in his spare 
time.  He laughs at the idea 
of spare time.  It’s a limited 
commodity in his life, but he 

danny Stanaland:
In Service to Bacon County

By Mary ann ellis

Celebrating winning the Clean Cabin award 
at roCk eagle with volunteer leader brenda 

Straub

likes it that way.  
The youngest of 5 children 

of Primitive Baptist parents, 
Danny Stanaland was born on 
October 27, 1952, and grew 
up in Moultrie.  Fourteen 
years separated him from his 
next sibling—a brother.  

“People in the commu-
nity that didn’t know us well 
thought my brother was my 
father and my father was my 
grandfather.  My dad was 51 
and my mom, 45 when I was 
born,” Danny told me.  “We 
were a farm family.  My 
mother never worked away 
from home, but she worked 
hard canning, gardening, 
and taking care of the fam-
ily.  Daddy raised cotton, soy 
beans, and tobacco, among 
other things.”

“In November every year, 
Daddy wanted to kill hogs as 
soon as the weather got cold,” 
Danny remembers, “and the 
weather got really cold when 
I was a boy—a lot colder than 
it does now.  That was a big 
job and lasted about 2 days 
straight, but the meat was 
some of the best eating you’d 
ever want.  We milked our 
own cows and fed our own 
calves out, too.”

Danny even remembers 
his father’s plowing peanuts 
with a mule before he bought 
the Super A tractor.  

“And picking cotton in the 
fields with the other hands 
who were mostly black was 

fun,” he said.  “They’d start 
singing those spirituals and 
everybody would join right 
in.  That was beautiful music.  
I’ll never forget it.”

Marriage came along the 
way, too, and brought pleas-
ant changes to his life.  

“On September 7, 1974, 
I married the prettiest girl 
in Colquitt County,” Danny 
said.  “She was the daughter 
of the high sheriff of the 
county.  I tell people that I 
was so bad that he kept me 
locked up every weekend. I 
was out there so much that 
Donna and I fell in love.  
That story is semi-true.  The 
jail was connected to their 
house, and I was there every 
weekend courting Donna.  I 
was there by my own choice 
though.”

After graduating from 
Moultrie High School, Danny 
attended Abraham Baldwin 
Agricultural College and then 
the University of Georgia.  
When he finished, he took his 
first extension job in Coffee 
County as Assistant County 
Extension Agent under Bee-
man King.  

“The salary for a begin-
ning extension agent on June 
29, 1976 was $9,000.00.  On 
July 1, 1976, they raised it 
to $11,000,” Danny grinned.  
“Man, I thought I was rich.”

When he first started work 
in Coffee County, he 

Continued on page 8
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stumbled into authority very early, but he learned a valuable 
lesson.  Mr. Beeman had to take a group to 4-H Camp.  Danny 
stayed home to mind the office since he was too inexperienced 
to go to camp.  Things were rather boring for a day or two.  
He had an office, a phone, a secretary, but nothing to do.  One 
morning he decided to dress up since he’d be in the office all 
day.  He donned his Sunday slacks, shirt, and shined shoes 
and went off to work.  Later that morning he got an emergency 
call from a local farmer.  

“Come quick,” the overwrought farmer said.  “I’ve got 
screwworms in my hogs.”

UGA had taught Danny that screwworms had been eradi-
cated, so he asked the farmer if he were sure.

“Son, I’ve been farming all my life,” the old farmer replied.  
“I recognize a screwworm when I see one.”

Danny jumped in his 1972 Monte Carlo and headed out 
to the farm.  There he found the pigs weighing about 125 lbs 
each roaming free.  

“It’s that pig right over there,” the farmer said, pointing.
“We’ll have to pen up the pig so we can check him out,” 

Danny told him.
“I ain’t got no way to pen him up,” the farmer replied.
“When you’re new to a county, you’ve got to get the people 

to trust you before they’ll call on you,” Danny explained.  “so 
I jumped right in there in my dress clothes and caught that 
pig.  Turns out he just had infection, not screwworms. But 

danny is shown above (left) Judging the 
annual 4-h decorate a PumPkin contest.
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me, I had a torn up shirt and 
a long rip in my dress pants.  
That was the last time I ever 
wore dress clothes to the of-
fice, and I traded that Monte 
Carlo for a pickup truck.” 

Danny had enlisted in the 
National Guard when he was 
a student at ABAC and was 
placed in an infantry unit.  He 
did his training at Fort Polk, 
Louisiana.  He had much to 
learn there, too.  When he 
left for Fort Polk, he boarded 
a plane in Albany, Georgia 
at 11:00 a.m., and when the 
plane landed in Alabama to 
pick up some other recruits, 
it was 11:00 a.m.  

“I thought someone was 
pulling my leg,” Danny said.  
“I didn’t know about different 
time zones. I’d never even 
been out of Georgia. I argued 
with them for a while until 
they finally convinced me. I 

This picTure was Taken aT rock eagle summer camp- The college 
counselors, who had been in The mud as parT of an acTiviTy, wanTed 

To geT danny’s whiTe shirT and shoes dirTy.

Mr. Fred Durden demonstrates his new scooter.
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sure did feel ignorant.”
Danny spent 22 years in 

the National Guard before re-
tiring in 1995, but was never 
called upon to serve.  During 
Desert Storm, a paperwork 
error saved him.  The retiring 
commander forgot to sign 
the paper to release the unit, 
the new commander never 
received it, and by the time 
the whole thing was straight-
ened out, another unit had 
been sent.

“Then President Bush 
ended Desert Storm,” Danny 
said. “Nixon had ended Viet-
nam, so I’d narrowly escaped 
there.  I’m not complaining 
though.” 

In 1979 Danny moved 
to Bacon County to replace 
Harvey Johnson, the retir-
ing agent.  At that time the 
major crop in Bacon County 
was tobacco, soybeans were 
just beginning, and only 500 
acres were planted in blueber-
ries.  When he called his first 
tobacco farmers’ meeting, 
105 farmers showed up.  Two 
years ago, he called one and 
only 5 came.  Tobacco is gone 
and blueberries have taken 
over.  About 4000 acres were 
growing blueberries as of 
2007.  Bacon is also a heavy 
timber county.  

Danny has also been in-
volved in the 4-H program 

and has taken members to 
camp for 29 years.  He’s 
served as chaperone, as bus 
driver, and poultry and land 
judge.  

“All of us agents had 4-H 
responsibility,” he said, “and 
we worked on a slim bud-
get.  I drove the bus so we 
wouldn’t have to hire a driver.  
Georgia has really been for-
tunate to have facilities like 
Rock Eagle though.  The 4-H 
program for small counties is 
disappearing because of bud-
get problems.  Counties with 
fewer than 6000 students will 
be left out in the cold, and I 
think we’re going to regret 
that in years to come.  This 

program builds leadership 
and provides these country 
kids with worthwhile activi-
ties.  What else do they have 
to do around here? It’s not 
like kids living in Atlanta 
with every activity imagin-
able available to them.”

On one particular trip 
Danny remembers a mis-
chievous boy who gave them 
quite a bit of trouble.  Danny 
had explained that he had a 
box for all trash and empha-
sized penalties for throwing 
trash out the window.

“We will stop this bus, 
the culprit will go pick up 
the trash he threw out, or the 
whole bus will pick up trash 
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on the side of the highway 
from one light pole to anoth-
er.  Otherwise, I’ll turn this 
bus around and go home.’

They did really well until 
they were almost at Rock 
Eagle.  When Danny saw the 
paper sailing out the window, 
he stopped the bus, true to 
promise.  No one would 
confess or tattle, so they all 
picked up paper.  Later at 
camp, he found out who the 
guilty party was and had a 
long talk with him.  

Years later during a retire-
ment celebration for Danny, 
the young man approached 
him and said, “Mr. Danny, 
you remember that trip to 
Rock Eagle when we stopped 
and picked up that paper?  
What you did on that trip 
may have changed my life.  
Thank you.”

Throughout his years as 
extension agent, Danny’s had 
some incredible experiences.  
One day he went out to visit 
John McIver, an old-fash-
ioned farmer who adhered 
to old-school methods and 
consistently called Danny Mr. 
Stanley.  John had set up pens 
filled with biddies all over his 
front yard.  

“John, what’re you going 
to do with all these biddies?” 
Danny asked.

“Well, Mr. Stanley, I’m 
gonna eat ‘em,” John re-
plied.  

Several weeks later Danny 
went back and the pens and 
biddies were gone.

“What’d you do with all 
them chickens, John?”  Dan-
ny asked him.

“Come on, Mr. Stanley, 
and I’ll show you,” he said, 
leading him toward the back 
yard.  He opened the door to 

an old ramshackle building 
to reveal 3 huge chest-type 
freezers.  All three were 
packed with chickens.  

“You like chicken, Mr. 
Stanley?”

“Sure I do, John,” Danny 
replied, thinking John was 
going to give him a frozen 
chicken.  

Instead, John yelled to his 
son, “Alfred, go get Mr. Stan-
ley a couple of chickens.”

Soon Alfred returned, 
carrying 3 fat chickens by 
their feet.

“What you want me to 
do with these chickens, Mr. 
Stanley?” he asked.

Danny thought fast and 
told him to tie their legs to-
gether and put them in the 
back of the truck.  He took 
them home and called his 
wife Donna out to the truck.

“What on earth are we 
going to do with these chick-
ens?” she asked.

They took the chickens to 
Danny’s mother and added 
them to her flock where they 
lived  long and prosperous 
lives.  Then Danny and Donna 
stopped by the grocery store, 
bought 3 whole chickens 
already dressed, and brought 
them home.  They removed 
them from the store wrap-
ping, put them in big plastic 
bags with water, and put them 
in the freezer.

“I knew he’d be coming by 
to check,” Danny laughed.  

Sure enough, a few days 
later Danny heard a knock on 
the door and opened it to find 
John standing there.  

“Come on in, John.  I 
know why you’re here,” Dan-
ny said, opening the freezer to 
show him the 3 chickens.  

John just laughed, shook 

his head, and went on his 
way.

Throughout the years, 
as Danny and Donna raised 
their 2 girls, they all became 
a vital part of the community.  
Both girls are grown up and 
married now.  Summer, their 
oldest, is married to Slade 
Holloway and is a home 
economics teacher.  They 
and their one-year-old son 
River live in Metter.  Emily, 
the youngest, is educated 
as an interior designer and 
married Dave Burton last 
January. They live in Monroe, 
Georgia.  

Through the years Danny 
has earned the respect and 
confidence of his peers. Not 
only does he work at least 
two jobs, he also volunteers 
at far more than two.  He has 
been a member of the Lions 
Club for more than 20 years 
and co-chaired the 22nd Big 
Buck contest held recently.   
He was chairman for the 
Blue Berry Festival Vendor 
set-up for several years.  He 
has been a member of Seven 
Rivers Resource and Con-
servation for more than 15 
years and currently serves on 
the board of directors.  Pres-
ently he serves as chairman 
of the hospital authority and 
has served on the board for 
the last 15 years.  He also 
serves on the Bacon County 
Healthcare Service Board and 
was secretary-treasurer of the 
Georgia Blueberry Growers 
Association for 6 years.  He 
is also an active member of 
First Baptist Church. 

An accomplishment that 
he’s especially proud of is the 
Blueberry Research and Dem-
onstration Farm.  He provided 
leadership and worked with 

UGA researchers, Georgia 
legislators, private industry, 
local county commissioners 
and blueberry growers to 
establish a 15-acre blueberry 
research and demonstration 
farm in Bacon County.  The 
group raised about $120,000 
to finance the project.  The 
farm has overhead irriga-
tion and is laid out in plots 
for spray trials based on 
the needs of researchers.  
It’s especially valuable now 
since so many UGA funds 
have been lost.  Researchers 
can continue their research 
rather effectively at the Bacon 
County site.

Sometimes Danny slips 
away to his old family farm 
in Moultrie, which be bought 
in 1977. Most of the farm 
is in timber, but some of it 
is leased to a local farmer.   
Danny finds it to be good 
therapy.  

“There’s always a build-
ing needing repair or grass 
to cut,” he said.  “A trip there 
helps me clear my mind.”  

The farm sprawls close to 
the Primitive Baptist Church 
that he grew up in and is the 
site of the family reunions 
every May.  

“I am an extremely blessed 
man,” Danny told me.  “I have 
a wonderful family and I’ve 
worked for a long time in 
Bacon County with all these 
good people.  The extension 
staff has been great to work 
with, too.  I just hope that 
through God’s grace, I’ve 
made an impact on someone.  
All my blessings are through 
God’s grace, of course.  I re-
alize that.  I am truly blessed 
and grateful.”   ¶
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• NORTEL & VERTICAL telecommunications Partner
• Medical Monitoring
• Serving small to large businesses and branch locations
• Remote  Video Surveillance
• Computer Based DVR
• Fully Digital and Hybrid Systems

Monitoring
Services 

Start at

$19
per month

BRIDGECOM
Alarm & Technology

The Rev. Keith Alderman and the members of 
First Baptist Church Baxley invite the public to join 
them for Walk through Bethlehem on December 
9, 10, and 11 as they celebrate the true reason for 
Christmas.  Step from the First Baptist parking lot, 
back, back, back two thousand years ago to the 
night of Jesus Christ’s birth.  Listen to the raucous 
orders of the Roman soldiers as they march about 
the crowded city, poking swords into everyone’s 
business. Pay your taxes at the gate.  Buy a fish 
or some fruit if the tax collector leaves you any 
shekels.  Follow your guide and look for a place 
to spend the night in the busy city, but be warned: 
there’s no room at the inn.  Hear the fascinating tale 
of the woman at the well.  Sit for a minute and pray 
in the synagogue as the rabbi intones promises 
from ancient times.  Visit the shops, vendors of salt, 
animals, oil, baskets—everything you could possibly 
need.  Listen to Phoebe’s incredible gossip. Above 
Bethlehem, the star shines brightly, lighting up the 
dark sky.  As you move toward the shepherds’ fires and 
see baby Jesus himself, the true feeling of Christmas will 
creep over you and linger.  

Come and walk for yourself: bring your friends and 

family.  There’s no charge.  God has already paid for all.
Mark your calendars now and don’t miss the experience.  

It will light up your Christmas.  You may call the church 
office at 912-367-2738 for more information.  Groups are 
welcome.

Walk through Bethlehem 2011
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By David Tootle
After decades of increasing spending 

by Americans, the trend has started to 
reverse. In 2009, for the first time 
in 25 years, the Bureau of Labor 
Statistics reported a drop in 
consumer expenditures. 
Americans spent 2.8 per-
cent less in that year than 
they had spent in 2008. The 
Bureau also reported that it now 
takes $127.59 to buy what $100 would 
purchase in 2001. If the average American’s 
purchasing power is declining, what can be done 
to help us stretch our shrinking dollars?

Many shoppers have found the answer to that question in 
an old, familiar place. The use of coupons is on the rise, fu-
eled by the Extreme Couponing television series and a large 
list of helpful websites which help internet-savvy shoppers 
locate coupons and use them to the greatest advantage. One 
shopper who takes advantage of these sites is Jill Smith of 
McRae, a mother of three who is an Area Manager for the 
Woodmen of the World financial services organization. Smith 
uses couponing not only to save money for herself and her 
family but also to help her clients.

“In couponing and in my everyday work, I always tell 
people that money saved is the same as interest earned,” said 
Smith. “Interest rates are really low right now, so if you can 
save money going out, it’s the same as getting a higher rate 
of return.” 

Extreme Couponing on TLC has brought the possibili-
ties of utilizing coupons, however exaggerated, to a broader 
audience. Melissa Moore, a coupon enthusiast who works in 
Customer Service and Marketing at Mt. Vernon Bank, thinks 
the show is misleading.

“It’s just horrible”, Moore explained.  It’s fun and en-
tertaining to watch, but it makes you think, “Those coupon 
people are crazy”.  

“The savings you can get are realistic,”  Jill Smith said of 
the show, “but the number of items and those quantities are not. 
To have a huge stack of coupons in your attic isn’t, either.” 
Where to Find Coupons

Most readers of newspapers are aware of the fact that store 
“sale papers” are regularly inserted into newspapers. More 
and more, retailers are enticing subscribers into their estab-

The Coupon Craze:  
21st Century Shopping

lishments with colorful, glossy coupons offering two-for-one 
deals or money off the next purchase. Consumer product con-
glomerates like Procter and Gamble are including coupons for 
their merchandise in multi-page inserts that can be found most 
often in the Sunday papers in larger markets. These publica-
tions - SmartSource, RedPlum, and P&GbrandSAVER - are 
the  Holy Grail  of coupon enthusiasts, who regularly obtain 
multiple copies of them in order to multiply their savings on 
products they buy often.

But which paper should you buy? Virtually all newspa-
pers have coupon inserts, but many area couponers purchase 
multiple subscriptions to Sunday papers from Savannah or 
Jacksonville. For now, these larger publications (and scattered 
small papers) carry the multi-page inserts. Melissa Moore says 
it would be easier to collect coupons if a local paper like The 
Advance in Vidalia could insert SmartSource and RedPlum.

“First of all, the local paper is less expensive,” Moore 
explained. “And people read local news. They love the local 
sports, the local school, the local pictures; that’s what people 
want. They want to see the wedding announcements, the 
engagements; I think that’s what makes a hometown paper. 
Those coupons would add to it.” 

If a consumer knows how to use a computer and printer, 
another source of coupons is available. These are known as  
“printables,” and many sites on the internet offer them. Cou-
pon “guru” sites like CouponMom.com and SouthernSavers.
com guide shoppers to categorized lists of coupons which 
can be “checked off” and printed. Some manufacturers offer 
printables on their brand-specific sites. All printable coupon 
sites will limit the number and frequency of times the offers 
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can be printed.
Another enthusiastic cou-

pon shopper is Nicole Moxley 
of Lyons, who is married with 
two children. Moxley prints 
numerous coupons each week 
from websites, but she has 
other sources, too.

Ever notice those little 
boxes with the blinking lights 
mounted on the grocery store 
shelves? These dispense cou-
pons known as “blinkies.” 

“When we go to the gro-
cery store,” Moxley said, “my 
children actually go around 
and get blinkies from every 
machine. They are 12 and 8 
years old.” 

Also found inside stores 
are “peelies,”  which are 
coupons that are stuck onto 
selected merchandise; tear 
pads, which look like a note 
pad full of coupons; and 
Catalinas, which are printed 
on the back of receipts at 
checkout (and sometimes on 
a separate tape). Several retail 
chains offer kiosks which 
eject one or more coupons 
when the customer scans a 
store loyalty card.

Some vendors offer pre-
clipped coupons online, and 
others offer them at online 
auction sites. However, there 
is some question about the 
legality of these practices 
and greater concern about the 
possibility of fraud.

Some customers who rare-
ly find coupons for a particu-
lar product will write or email 
the manufacturer and ask for 
them. They are almost always 
successful. The producers 
of many popular consumer 
products, particularly new 
ones, will start a Facebook 
page and offer the coupon 
there. For access to online 
coupons, the company will 

almost always ask for your 
name and email address.

“I’ve always emailed,” 
Moxley commented, “and 
they normally give you the 
coupons. The last ones that 
I got were for Philly Swirls; 
that’s a product that rarely 
has a coupon. But I told 
them we have a rule 
at our house that 
if we don’t have a 
coupon, we don’t 
buy it. They sent 
me four coupons for 
free boxes.”
Safe Keeping

Most  ser ious 
coupon shoppers 
set aside time to cut 
out (or “clip”) their 
coupons, then store 
them in a binder 
with large rings.  
Quite a few carry 
binders that weigh 
in excess of ten 
pounds! A former 
student in the fam-
ily may have an old 
notebook that will 
fit the bill, and many 
varieties (with and 
without pockets for 
things like scissors 
and paper clips) are 
offered by stores 
selling school or of-
fice supplies. Some 
coupon shoppers 
take entire coupon 
inserts to the store 
in a folder and clip 
coupons as they need them. 
Nicole Moxley prefers to clip 
each week because it helps 
her become familiar with the 
offers.

“If you file them in a 
binder, you put your hands 
on the coupon more times,” 
Moxley said. “The more you 
do that, the more you’re go-

ing to know about that cou-
pon. That’s why I clip ‘em, 
file ‘em, and pull ‘em when 
they’ve expired.” 

Most serious couponers 
fill their binder with sheets of 
baseball card holders. These 
flexible plastic pages usually 
have nine pockets per page, 

and the size of the pockets 
is appropriate for storing 
most coupons. In addition, 
it may be helpful to divide 
your coupons into categories 
using tabs or dividers. Many 
coupon shoppers categorize 
coupons according to the 
products sold on certain aisles 
of their favorite store. 

Charity Hill of Manassas, 
who has seven children and 
home-schools the oldest four, 
says that broad categories in 
her binder became a prob-
lem the more involved she 
became in couponing.

“I started with very broad 
subjects, like baby supplies, 

toiletries, cleaners, and pack-
aged foods,” Hill told us. 
“But I was spending a lot of 
time searching for coupons, 
so I’ve broken it down now. 
For example, toiletries are in 
smaller categories like razors, 
shaving cream, deodorant, 
body wash, and soap. Now, 
when my family helps me file 

Nicole Moxley has a very exteNsive stockpile, but 
it is sMall coMpared to the faNatical shoppers oN 

extreMe coupoNiNg.
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Hawk's Point Golf Club, Inc.
1801 Loop Rd. • Vidalia, GA 30474

Pro Shop (912) 537-9256
www.hawkspointgolfclub.com
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the coupons, it’s easier for everyone.” 
It is also good to know whether a particular coupon is a 

manufacturer’s coupon or a store coupon. This is almost al-
ways obvious just by reading, as it is quite often printed in a 
box at the top. Manufacturer’s coupons are good at any store 
that offers the product and accepts coupons. Store coupons will 
contain the name of the only store where it can be used. 

Another reason for carefully reading your coupons is that 
the pictures on them are sometimes deceiving. For example, 
you may think you have a coupon for baby powder, when in 
the wording actually states that it is for any Johnson & John-
son baby product. You should also look carefully to see if the 
coupon requires you to buy only one product or if you must 
buy more than 
one to realize 
the savings. 

Coupons 
also have an 
e x p i r a t i o n 
date; set up 
a system to 
check for this 
and remove 
any expired 
o n e s  f r o m 
your binder. 
D o n ’ t  b e 
quick to throw 
them away, 
however. Jill 
Smith told us 
they can still 
be useful.

“Through 
Woodmen, I 
started a pro-
gram called 
‘Couponing 
for Service,’” Jill explained. “Overseas military personnel 
can use expired coupons for six months. So, a lot of churches, 
teachers, and others have a spot at the office where they just 
drop them in. Someone gets them to me; and, once a month, 
I send them in.”
Loyalty Cards

To fully maximize your savings, it will be necessary for 
you to obtain store loyalty cards from the establishments 
where you will be shopping. Loyalty cards look like credit 
cards, but usually don’t have a name or expiration date on 
them. There are smaller versions with a hole in one end that 
fit on a keychain. Both function the same way. The store’s 
register reads the magnetic information on the back, which 
identifies you and entitles you to special deals advertised in 
their circulars and on their displays. When you combine these 

Jill Smith fileS couponS away 
in the plaStic pocketS of her 
binder, which iS divided into 

categorieS of productS.

Continued on page 17
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• 24 Hour Emergency Call System
• Scheduled Transportation
• Deliciously Prepared Meals
• Trained Compassionate Staff
• Assistance With Medications
• Scheduled Activities
• Housekeeping & Laundry Services   

311 Jerriel Street, Vidalia • 912-537-1574

Summer’s Landing offers:

Tour Our Cottages For 
The More Independent Senior

Come Home To. . .
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 Cooler
 Chips
 Hot dogs
 Seat cushion
 Megaphone
 Insurance

Tailgate Checklist

This season protect your team with 
insu�ance from Auto-Owners and keep 

eve��thing you value Safe. Sound. Secure.®

We are an independent agency  proudly 
representing Auto-Owners Insurance!

12733 (10-11)

Rentz & Rentz
Insurance, Inc.

453 South Main Street In Baxley • 912-367-7479

deals with savings from 
manufacturer and store cou-
pons, the amount saved can 
be startling. If you learn to 
buy only when these factors 
line up with “rock bottom 
prices” at that location, you 
can sometimes score items 
for FREE!

In order to obtain a loy-
alty card, most stores require 
that you fill out an applica-
tion, either in the store or 
online. The application asks 
for some personal identifying 
information, but the stores 
with whom we have talked 
stress that they will keep this 
information private and will 
never sell it. After you apply, 
someone will either hand 
you a card or will promise 
that you will receive one 
in the mail within a certain 
time. If the latter is the case, 
they will usually provide you 
with a temporary, paper card 
to use in the meantime. At 
some point, you will need to 
go online and register your 
card, whether you applied for 
it online or at the store. This 
is when you can begin to use 
it for savings.

One final note: it is pos-
sible to find coupons online 
and then load them onto some 
store loyalty cards. If this is 
the only way you can get the 
coupon deal, take advantage 
of it; just remember to print a 
list of the coupons you have 
loaded or write them down. 
There are also smartphone  
applications which allow you 
to do the same thing. Keep in 
mind that these “E-Coupons” 
will not double or triple like 
a paper coupon, even if your 
grocery store allows doubling 
in its policy.
Grocery Stores

Most items in stores go 
on sale regularly.  Some-

times, the price is marked 
down slightly; at other times, 
the savings are substantial. 
Though the timing varies 
from store to store and from 
product to product, sales 

generally run in six- to eight-
week cycles. An item you 
saw on sale this week will 
probably be on sale again in 
six to eight weeks.

According to Nicole 

Moxley of Lyons, a mother 
of two who teaches coupon-
ing classes, a few grocery 
items are subject to seasonal 
sales.

Continued on page 19
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e•mer•gen•cy
-noun

a sudden, urgent, usually unexpected occurrence or occasion requiring immediate action

When an emergency happens, time is of the essence. Air Evac Lifeteam can cut the time it takes to get you 
de nitive care in half. As an Air Evac Lifeteam member, you’ll have  nancial peace of mind knowing that for as 
little as $50 a year, you’ll have no out-of-pocket  ight cost for our services during an emergency.

For more information, call:
David Biddle - 912-805-9351
Local Membership Sales Manager

Learn more at www.lifeteam.net or call 800.793.0010

Dental Center
of

Vidalia
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B
Managing your retirement income
will be as important in the future as
it is today. We can help you plan for
retirement, grow your assets and
evaluate your income potential. We
strive to understand your individual
needs and create a solid strategy
that is appropriate for you. And 
that allows you to move forward
with confidence.
Helping you achieve your financial
goals is our job. Call for an appoint-
ment, and let’s get started.

John Q. Representative
Lincoln Financial Advisors Corp.
Branch Office
Street Address
City, State Zip
Phone Number

At 65, you can’t 
ask for a

igger
Allowance

Investment advisory services offered through Lincoln Financial
Advisors Corp., a registered investment advisor, or Sagemark
Consulting, a division of Lincoln Financial Advisors Corp. Securities
offered through Lincoln Financial Advisors Corp., a broker/dealer
(member SIPC). Lincoln Financial Group is the marketing name for
Lincoln National Corp. and its affiliates.

Alan W. Adams, Registered Representative
Jeffry M. Palmer, Registered Representative
Lincoln Financial Advisors Corp.
207 East Third Street
Vidalia, Georgia 30474
(912) 537-9100

“I’ve found that canned milk, chicken broth, cream of 
chicken soup, and things that are used for holiday cooking will 
have coupons in October or November,” Moxley observed, 
“then you won’t see that coupon for a while.” 

Once you figure out when these sales occur and when the 
“rock bottom” prices will be available, you will know when 
to buy large quantities of a given product. You should try 
to keep your household supplied until the next big sale, not 
“corner the market.” 

It isn’t practical or necessary to have a basement full of 
laundry detergent and barbecue sauce like some of the obses-
sive shoppers on Extreme Couponing. In fact, many 
couponers like Charity Hill of Manassas, who also 
conducts seminars, consider shelf-clearing antics to 
be downright rude.

“I do not recommend emptying the shelves at all,” 
Hill stated. “That’s 
rude to other cus-
tomers. I get funny 
looks because I buy 
a lot, but it takes 
that much for our 
family (7 kids!). I 
honestly think that 
the show gives the 
honest couponers a 
bad name.” 

O f  c o u r s e , 
if you’re able to 
combine coupons 
and sales and get 
the product for al-
most nothing, you 
might be tempted 
to pick up a few 
more and extend 
your “stockpile.”  
Some couponers do 
this and donate the 
excess product to 
charities, like food 
banks and animal 
shelters.

“If it’s some-
thing you won’t 

use,” said Melissa Moore, mother of two adult chil-
dren, “donate it to charity. When my kids come home, 
I just open up my cabinet and say, ‘Anybody need 
anything?’  They look, shop, and pick things they want. 
My in-laws are almost 90 years old, and they like Corn 
Flakes. If I can get them for almost nothing, I do, then 
I ask them if they want to take some cereal home.”

“Many times you know somebody who’s been burnt 

out or lost a job,” she continued. “It’s nice, like having food 
in your freezer, if you’ve got something extra that you can 
put in a bag and give to somebody else.” 

Every store has a coupon policy, and you should know 
what it says. Either ask for a copy at the store or look it up 
online. It will tell you specifically what you can and can’t do 
with coupons in that store. It will probably not tell you if they 
double coupons; that varies, even within a chain, from store 
to store based on competition. Generally speaking, though, 
many grocery stores double coupons up to 50 cents daily, 
and some double up to 60 or 70 cents. Some do this only on 

Charity hill always 
looks for deals on 
produCts she will 

purChase using 
Coupons and reward 

money at a loCal 
pharmaCy.  here she 

shows four items - two 
body washes and two 
nail polishes - valued 
at $23, for whiCh she 

spent $9.82.
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specific days of the week or 
as a part of special promo-
tions. The stores on Extreme 
Couponing are apparently 
bending the rules to get the 
TV exposure.

Sometimes you can buy 
an item and get one free. Cou-
poners love this kind of sale, 
because they will then apply 
a coupon to the item that is 
not free and achieve an even 
greater discount. Some stores 
have very specific policies 
related to combining BOGO 

(Buy One, Get One) sales 
with coupons; ask.

It is perfectly OK, in most 
cases, to use both a manu-
facturer’s coupon and a store 
coupon on the same item, even 
if that item is on sale. This is 
called “stacking” coupons. If 
your coupons actually add up 
to more than the value of the 
product, stores have different 

policies. Some simply give 
you the product FREE; others 
give you the FREE item and 
allow the overage to apply to 
your other groceries. This is 
usually stated clearly in the 
store’s coupon policy.
Drug Stores

Avid coupon shoppers 
have learned that, for cer-
tain types of products, drug 
stores are the place to shop. 
Generous reward programs, 
combined with cyclical sales 
like grocery stores, allow 

couponers to stockpile low-
price products while build-
ing up “house money” with 
which to shop.

Drug stores are just like 
grocery stores when it comes 
to publishing coupon poli-
cies; know your store’s rules. 
Many do not allow “basket 
splitting,” a procedure shown 
often on Extreme Couponing 

in which customers break 
their purchase down into 
several “transactions” to take 
advantage of the language on 
coupons and store circulars. 
With proper planning, you 
can figure out how to buy 
all or most of your items for 
maximum discounts.

Drug store reward pro-
grams sometimes offer 
breaks on gasoline at selected 
stations, and some provide 
percentage discounts on pre-
scriptions or cosmetics after 

a certain level of sales 
has been reached. Some 
chains provide online 
forms to help you apply 
for mail-in rebates more 
easily. But the biggest 
draw to these stores for 
couponers is “reward 
money.” 

On selected items or 
groups of items, drug 
stores will give you re-
ward money - not real 
cash, but an amount 
printed on your reg-
ister receipt - toward 
your next purchase at 
the store. For example, 
you may buy a tube of 
toothpaste for $2.99 and 
receive a $1.50  reward  
printed on your receipt. 
This can be used, just 
like money, on your next 
purchase at that chain. 
By carefully selecting 
which reward products 

to purchase each week (es-
pecially if you have coupons 
for them), you can build up 
a stash of this reward money 
and purchase quite a bit of 
merchandise for little or noth-
ing.  Rewards do expire, how-
ever, in two or three weeks.

“You want to get in the 
habit of letting the store 
cash pay for most of what 

you’re buying,” Charity Hill 
explained. “This is called 
‘rolling’ your reward dollars. 
Buy something with your 
store rewards that will give 
you more store rewards.” 

The biggest “catch” to 
using reward dollars is that, 
once you present your re-
ward receipt to the cashier, 
you must spend all of those 
reward dollars on that pur-
chase, and you won’t get any 
change. If you’re going to 
have 80 cents left after the 
purchase, grab some gum or 
a candy bar.
Internet Advantages

Quite a few couponers 
simply look at sales circulars 
each week and match their 
coupons to sales at local 
stores. This is the way Nicole 
Moxley devises her shopping 
list.

“I sit down with the paper, 
knowing what coupons I have 
on hand,” said Moxley, “and I 
circle what I’m going to buy. 
Then I write out my list with 
how many I’m going to get 
and tally up how much it’s 
going to cost me. Then I pull 
my coupons and put them in 
an envelope.” 

There are websites that 
have already done this match-
ing of coupons and sales. 
Most offer checklists with 
which you can create a shop-
ping list for each store. This 
information is not always 
available in a timely fashion 
for some shoppers, but it can 
save valuable time for most.

Melissa Moore reported 
that she prefers the matching  
information on thekrazycou-
ponlady.com, where a new 
feature shows shoppers “how 
to get a bunch of stuff for less 
than ten dollars.” 

“That’s pretty cool; I want 

Melissa Moore (right) and tiffany Caraway of Mt. 
Vernon Bank in Vidalia Browse through Moore’s 

ColleCtion of Coupons during a Break.
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STOP
The Hot Flashes Here!

805 E. 1st Street, Vidalia, GA
Phone: 537-1555 • Fax: 537-1565

next to Wendy’s
buysmartrx@yahoo.com

ffp guarantee - fast, friendly,
and professional at BuySmart!

WIC Approved Formula

Call Edie Smith, R. Ph.
Buying Smart is more than just saving money!

to see if I can do that,” Moore 
said with a smile.

No matter how they de-
vise their shopping list, most 
coupon shoppers then pull 
the coupons they will use 

out of their binder, as Ni-
cole Moxley does, and place 
them in a small envelope or 
pouch where they will be eas-
ily accessible. Like Nicole, 
they will still take their large 
binder into the store, because 
they may find unadvertised 
specials or a product that has  

sold out. 
Not all coupons are for 

groceries. Restaurants, fur-
niture and sporting goods 
stores, and mail order houses 
are regular providers of cou-

pons through news-
paper inserts. Many 
magazines contain 
coupons for products 
of interest to the read-
ership.

“I look for cou-
pons in pretty much 
every area of shop-
ping,” Charity Hill 
told us.  “For meals 
out, you can go to Res-
taurant.com. You can 
even get codes for free 
movie rentals at video 
places.” 
Savings

Store loyalty cards 
provide nice savings; 
but, when they are 
combined with the 
smart use of coupons, 
grocery bills can often 
be cut by 20 to 50 per-
cent! Once you estab-

lish a system of looking for 
sale cycles and stockpiling, 
the savings become greater.

Jill Smith advises her cli-
ents for a financial services 
organization that they should 
save money through coupon-
ing so that they can invest for 
the future.

“I tell people that the 
money they’re spending on 
shampoo and toilet paper 
right now will build a nice 
retirement savings,” Smith 
explained.

Smith says she presently 
spends about an hour in prep-
aration for shopping each 
week and about an hour and a 
half on a typical grocery trip. 
Some of our other experts 
reported up to three hours 
of prep per week and similar 
grocery shopping times.

Melissa Moore told us 
that she recently purchased 
40 dollars worth of items at a 
local drug store for 8 dollars. 
Charity Hill said that she has 
cut one-third from her large 
family’s shopping budget 
since becoming serious about 
couponing. Jill Smith claims 
to regularly save 90 percent 

over what she once paid for 
many items. But can the “av-
erage Joe” do it, too?

In preparation for this 
story, I signed up for loyalty 
cards and began utilizing cou-
pons. Between loyalty card 
discounts, watching the sales, 
and using coupons wisely, I 
now regularly save 30 to 40 
percent. I have had one trip 
where I saved 50 percent and 
one where I saved 60 percent. 
Each person’s results will be 
different. But you won’t find 
out if you don’t try.

So, start learning all you 
can about couponing. Ask 
your friends (some are “clos-
eted” couponers), look it up 
online, or attend a class. 

“Everybody should be 
couponing,” Moxley con-
cluded.  “Just buy a Sunday 
paper and look inside.”   ¶

DAVID TOOTLE’S BEST 
SHOPPING TRIP YET - 

UTILIzING LOYALTY cARDS, 
TwO-fOR-ONE SALES, AND 
cOUPONS, THIS REPORTER 

wAS ABLE TO PIck UP THESE 
ELEVEN ITEmS IN VIDALIA AT A 

60 PERcENT DIScOUNT.
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Feature story By Mary Ann Ellis

J
ane Wallace Bag-
gett is an icon in 
Hazlehurst, volun-
teering here and 

helping out there in a variety 
of projects across the city and 
county.  When Wanda March-
ant, Hazlehurst-Jeff Davis 
County Tourism Director, 
needed some help promoting 
the county and its farm tours, 
Jane was right in the middle 
of the group, making cotton 
keepsakes—500 small burlap 
bags filled with cotton and 
adorned with ribbons. The 
keepsakes were for a national 
convention.  She is also ac-
tively involved in the First 
United Methodist Church, 
where she has served as Presi-
dent of United Methodist 

Women and taught Sunday 
school.  She still substitutes 
when another teacher has to 
be absent.  She is a member of 
the retired teachers, Friends of 
the Library, and the Christian 
Ladies’ Fellowship, an orga-
nization that helps battered 
women. A charter member 
of the Hazlehurst-Jeff Davis 
Chamber of Commerce, she’s 
been there since the organiza-
tion’s inception. A few years 
ago the Chamber created the 
Jane Wallace Baggett Award 
and awarded the first one to 
her.  Since then the award is 
given not yearly but when a 
citizen performs especially 
exemplary deeds.  Jane’s a 
wonderfully energetic and in-
volved lady, especially if you 

A HAZLEHURST ICON

Jane Wallace 
Baggett

consider that she was born in 
1924 and her 88th birthday is 
approaching.  

No paved roads existed 
in the Hazlehurst that Jane 
knew as a child.  Much has 
changed.  She grew up during 
the depression.  She fully un-
derstands hard times because 
she’s lived them.  She even 
remembers when her mother 
had to close the store for 
various periods of time and 
go take care of sick parents.  
Once she even went to help 
out a cousin.  Family respon-
sibility was serious business 
then.  

“I was so excited if Moth-
er had a penny to give me,” 
Jane said.  “I could go to Mr. 
Highsmith’s candy store and 
buy four Hershey’s kisses or 
three Mary Janes. I’d stand 
and gaze through the glass of 
the display cases for a long 
time, trying to make up my 
mind.  Those pennies didn’t 
come very often though.  
They were hard to come by, 
and I had to choose carefully 
when they did come.”  

Mr. Highsmith’s candy 
store was really a small gro-
cery store, but Jane and the 
other children of the town 
always thought of it as a 
candy store. Jane grew up 
in the store next door, the 

one that her mother opened 
when Jane was two years old.  
Elizabeth Wallace’s husband 
died about a month before 
Jane was born. After living 
with relatives for a couple 
of years, she moved with her 
toddler to Hazlehurst, settled 
into Heath’s boarding house, 
and opened her millinery 
business. On Saturday nights 
when the store stayed open 
late, Elizabeth would put Jane 
to bed in the red wagon and 
then pull her home when the 
store closed.  

“I don’t know how she 
lugged me inside,” Jane said.  
“She was a tiny woman, but 
she managed.”

After school Jane came 
to the store or occasionally 
visited with a friend.  

“I was so excited when I 
got big enough to go to the 
post office by myself,” Jane 
said.  “It was right across 
the street, and I could just 
barely see over the counter 
when Mother started letting 
me go.”    

Educated in the Jeff Davis 
school system, Jane remem-
bers many milestones and 
special teachers from her 
school days.    

“Mrs. Gaskins taught me 
1st grade and I loved her 
dearly,” Jane remembers,  
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FOUR GENERATIONS - JANE IS SHOWN WITH HER 
DAUGHTER, BETH, GRANDAUGHTER, SARA, AND 

GREAT-GRANDSON, MASON.

“and I remember Mrs. Lynn, too, who taught me 3rd grade.  
What wonderful teachers I had.  And the soup kitchen started 
when I was in school.  For the first time we could eat a hot 
lunch at school.  We had some kind of soup every day, but 
we were very happy with that.”

During her last two years of high school and her first two 
of college, Jane was required to wear a full body brace to cor-
rect her curvature of the spine. During those years when girls 
are so self-conscious about appearance, she was in a brace 
twenty-four hours a day.  Her mother made her clothes to dis-
guise the brace as much as possible, but it was quite an ordeal 
nonetheless.  The first night she wore it she slept on the floor 
trying to get comfortable.  However, the brace worked.

After graduating from high school in Hazlehurst in 1941, 
she attended Andrew College for two years.   World War II 
had just broken out and times were even harder than usual, but   
Jane had inherited her mother’s determination and persever-
ance.  When she was offered a teaching job, she took it and 
taught 4th grade for a year, even though she had not finished 
college.  She lived at home with her mother and saved all her 
money.  The next two years she attended Wesleyan College in 
Macon to finish her degree in education and psychology.  

“Somehow, Mother managed to supplement the money I 
had earned,” Jane said, “and I was able to finish.”

For a while Jane taught 4th grade in Thomaston.  She loved 

Continued on page 25

Family Vision Care
• Complete vision & eye health 

evaluations
• Two-year frame & lens warranty

• Treatment of eye diseases, 
injuries & infections

• No obligation contact lens trials
• Convenient day & evening hours

James McQuaig, Jr., O.D.
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“Locally Owned and Operated”

MEMBER 
FDIC

367-1221

www.communitybankga.com
700 West Parker Street,  Baxley,  GA

Community Bank of Georgia has the perfect account for 
customers “50 and Over”, earn interest and have no monthly fee.

Open a Community Gold Checking soon to 
enjoy many other benefits!

COMMUNITY Gold CHECKING

internet Banking

First Baptist Church in Baxley Presents

Walk Through 
Bethlehem 2011

December 9, 10, & 11
Downtown Baxley

Mark your calendars now and 
don’t miss the experience. It 
will light up your Christmas.  

You may call the church 
office at 912-367-7820 for 

more information.  Groups 
are welcome.

Come experience the true reason 
for Christmas.
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Agency Partners Inc.

207 E. 3rd Street, Vidalia, GA 30474
(912) 537-2900

243 E. Parker Street
 Baxley, GA 31513
(912) 367-3932

3349 US Highway 84 #100
Blackshear, GA 31516
(912) 449-9212

414 South Dixon Street
Alma, GA 31510

(912) 632-0101

We’re your neighbors 
working hard to protect 
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API

&C. Bennett
Johnson
INSURANCE˚AGENCY

AUTO ¥ HOME ¥ LIFE
HEALTH ¥ COMMERCIAL

AG
Amy Gardner
Insurance llc

what is important to you with top-rated 
companies like Grange Insurance. 
See us for a no-cost review of your 
home, auto, life, or commercial 
insurance.

that age group, even though 
she had been trained to teach 
English and Literature and 
had originally wanted to 
teach that subject.  

“I taught 4th grade with 
a focus on English,” she 
laughed.  “I corrected my 
students’ grammar all the 
time.  ‘Don’t say where is 
it at?  You don’t need the at.  
Leave it off.’” 

Her friend Margaret Frazi-
er was instrumental in Jane’s 
meeting E.O. (Red) Baggett, 
who had come to Hazlehurst 
as a Vocational Agriculture 
teacher in 1950. Margaret 
asked Jane to accompany 

her on a blind date and there 
Jane met Red. They married 
in 1952 and had their first 
child in ‘54, their second, 
in ‘56. When her first child 
was born, Jane stayed home 
to care for her and never 
went back to teaching.  She 
intended to, but fate inter-
vened.  Nonetheless, Jane 
never lost her love for teach-
ing or her love for English.  
She corrected her children’s 
grammar, of course, but they 
usually warned their visiting 
friends in advance that good 
grammar was a must around 
Jane.  Mama would be listen-
ing and correcting.

By this time, Jane’s moth-
er had added a line of baby 
clothes and ladies’ clothes 
to her store and moved it 
to another location.   Mrs. 
Hinley, their CPA, spoke to 
Jane about the situation and 
advised her to take over the 
store for her mother, who by 
then was 68 years old.  Most 
people in those days retired 
by 65.

“I think it’s in everyone’s 
best interests that you not 
return to the classroom,” Mrs. 
Hinley advised her.  “Let Red 
stay in education and you 
take the store.”

After much agonizing, 

Jane left the field of educa-
tion to Red where he taught 
8th grade science.  She en-
tered the business world 
full time.  After all, she had 
grown up in it and inherently 
knew the trade. Even during 
her teaching years, she had 
gone to markets to help her 
mother. When Jane went to 
buyers’ markets, she looked 
for things she thought her 
customers would like.  That’s 
probably why the store was 
so popular.  She knew her 
customers’ tastes and would 
buy several dresses for each 
of them to choose from.  Her 

Continued on page 27
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SHOP TWIN COMMUNICATIONS 
BLACK FRIDAY SALE FOR 

GREAT DEALS!
50%
OFF 

ACCESSORIES

$25 OFF 
NEW PHONE W/

ACTIVATION

NO 
CONVENIENCE 

FEE ON BILL 
PAYMENTS.

T W I N
COMMUNICATIONS

FRIDAY, NOVEMBER 25 ONLY FROM 8AM - 6PM

1147 WEST PARKER STREET • BAXLEY • 367-6964
114 MOSE COLEMAN DRIVE • VIDALIA • 538-7544

(Formerly Back and Neck Pain Center)

Our staff of specialists will firmly set you 
on the road to lifelong health and wellness 

with a broad spectrum of coordinated, 
preventative and curative care.

Jessica L. Smith, MSN, FNP-C
Dr. Garland L. Martin, Medical Director

509 Jackson St.
Vidalia, GA

Phone: 912-537-2564
Fax: 912-538-9391

www.familytotalhealthcare.com

(including hCG) Injury 
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VETERINARY CLINIC AND DENTAL CENTER
303 West First Street • Vidalia, GA

537-1069

109 E. Main St.
Hoboken, GA
912-458-2119

11 N Tallahassee St.
Hazlehurst, GA
912-375-5844

Come Visit Any Of Our Locations
1200 East First St.

Vidalia, GA
912-537-8572

110 SE Broad St.
Lyons, GA

912-526-4865

706 Cochran Hwy.
Eastman, GA
478-374-0075

friend Margaret Frazier usu-
ally bought everything Jane 
brought back for her.   

“When I’d come back 
from market, ladies would 
come in to see what I’d 
bought.  Most times, I’d 
bought all the right things and 
they were happy.”

It was Jane who officially 
named the store “Wallace’s.”  
Her mother had never given 
it a name, but all the people 
called it that anyway. Jane did 
well and enjoyed the busi-
ness, and the store stayed in 
the family for 63 years until 
Jane finally sold it in 1989.  

Not too long ago she and 
her friend Lena Morris were 

in Savannah for a doctor’s 
appointment when they en-
countered a man who recog-
nized Jane.

“Aren’t you Jane Bag-
gett?” he asked her.

When she affirmed that 
she was, he said, “I wish 
you still had Wallace’s open.  
I could go there and find 
clothes for my wife that she 
actually liked.  You knew just 
how to suit her.  She never 
returned or exchanged my 
presents when I bought them 
from you.”

In May of 1997, Jane’s 
husband died.  Their children 
lived in other towns.  One day 
in 2000 Jane and her longtime 

friend Lena Morris decided 
that it was foolish for them 
to continue to maintain two 
households.  They enjoyed 
each other’s company and 
had for many years.  As 

their children were growing 
up, Jane and Lena had trav-
eled together to hear their 
daughters sing in various 
concerts, they’d shopped and 
enjoyed a variety of outings 
together, so they decided to 
share one house.  Jane moved 
into Lena’s house, but they 
maintain Jane’s in case they 
needed it.  Not too long ago 
when a fire in Lena’s laundry 
room caused some damage, 
they moved to Jane’s house 
for a while. 

“The repairman, who was 
working for us between other 
jobs, could do repairs at a 
leisurely pace,” Jane said, 
“while we stayed comfort-
ably in my house. It was con-
venient, to say the least.”

They use the extra house, 
too, when the children come 
home.  Jane still owns and 
rents her mother’s small two-
bedroom house—the one her 

JANE IS SHOWN WITNESSING AND TEACHING DURING A MISSION TRIP.
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mother enjoyed so much and the only one Eliza-
beth Wallace ever owned.  After buying it, she 
lived there a short eight years before she died.

Jane loves to travel. She and Red traveled 
often, but he preferred to stay in the USA.  He 
did travel to the Caribbean with her once, but he 
insisted that he had done enough overseas travel 
during his war years.   Jane continues to travel 
often.  She took her first skiing trip just before 
her 70th birthday, but she hopes to go again.  She 
traveled on a mission trip and saw unbelievable 
conditions that left her appalled and wishing she 
could do more, especially for the children.  She’s 
been to Alaska, Europe, Niagra Falls, California, 
New England, Branson, Missouri, and Pocotello, 
Idaho, among other places.  Her daughter Jan 
lives in Portland, Oregon, and Jane and Lena 
have flown out to visit her.  

“I just wanted to see her house and where she 
lives.” Jane told me.  “I wanted to be able to pic-
ture her standing at her sink washing dishes.”

Now she can.  
In 2009 Jane’s niece Jane Spall, invited Jane 

and Lena to visit with her and her husband in 
Pocotello, Idaho, right next to Wyoming and 
Montana. The Spalls took them to Yellowstone, 
the snow-capped Teton Mountain Range, and the 
Grand Canyon, among other amazing places.

“We’ve slowed down a bit,” Jane said, “but 
Lena and I still love to travel.”

Jane and Red have two daughters—Jan and 
Beth.  Beth, a retired teacher, lives in Woodstock 
with her husband H.D. Harati.  They have three 
daughters—Sara, Suzanna, and Sherene. Jan, her 
other daughter, still teaches. She and her husband 
Rick live in Portland, Oregon, and have two children—Rachel 
and Matthew.  

The women in Jane’s family have an interesting tradition.  
Starting with Elizabeth, and continuing with Jane, Jan, and 
Beth, they all married at 28 and had their first child at age 
30.  

Jane Wallace Baggett has a full life and knows how to live 
it well.  She’s a busy lady, and is still far from ready to retire 
to her rocking chair.  A couple of years ago she took painting 
lessons and discovered yet another talent.  She’s even sold 
some of her work. There are too many activities yet to be 
done, too many trips still waiting for her.  If things continue 
as they have in her life so far, I expect to return in ten years to 
interview her again and do an update article on her travels—if 
she can work me in to her busy schedule, that is.  ¶

JANE POSES FOR A PICTURE DURING A CARIBBEAN TRIP. 

DID YOU KNOW?
Did you know that more and more online dat-

ing sites are accomodating the growing number 
of seniors who want to meet a special someone 
whether for romance or friendship? These sites 

are relatively inexpensive and present a wide array 
of eligible people. Web-savvy seniors are finding 

dating sites convenient for meeting people. What’s 
more, there are a number of dating sites that are 
catering specificially to the senior market. This 
makes dating even easier. As with anything, it’s 

wise to be cautious when meeting people online. 
It’s easy to falsify information through the Inter-

net, and photos posted on dating sites may not be 
indicative of how a person looks today.
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Donating money to charity is one of the 
most selfless things a person can do. Unfor-
tunately, criminals can easily prey on these 
selfless acts, using a person’s desire to help the 
less fortunate for their own personal gain.

According to the Federal Bureau of Inves-
tigation, seniors should be especially mindful 
of fraud schemes. That’s because seniors are 
considered easy targets for criminals for a 
number of reasons. The FBI notes that se-
niors are most likely to have a nest egg and an 
exceptional credit rating, making them very 
attractive to criminals. What’s more, seniors 
are more likely to be ashamed if they feel they 
have been victimized and therefore are less 
prone to report the fraud.

But seniors should know that con artists don’t discriminate 
when it comes to their victims, and people of all ages are vic-
timized each and every year, particularly during the holiday 
season when men and women most commonly donate. Before 
donating to charity this year, older donors should take the fol-
lowing precautions to reduce their risk of being victimized by 
con artists posing as charities.

* Get off the phone. Seniors are commonly victimized by 
con artists over the phone. No reputable charity will want you 
to donate over the telephone. Instead, the charity will want 
you to familiarize yourself with their mission and history and 
then make a donation based on your research. If a caller wants 
you to donate over the phone, simply request they mail you 
information about the charity and then hang up. If they’re a 
reputable charity, this should not be a problem. If the caller 
continues to pressure you for a donation over the phone, just 
hang up.

A caller soliciting a donation might be a con artist, an 
employee of a for-profit fundraiser or an employee of the char-
ity itself. Ultimately, if you decide to make a donation, don’t 
do so over the phone. Instead, send that donation directly to 
the charity to ensure the charity receives the entire donation, 
instead of a portion going toward a fundraiser.

* Don’t feel pressured. No reputable charity pressures pro-
spective donors into making contributions. That’s because they 
don’t need to. A reputable charity can afford to keep its lights 
on and its programs running with or without your donation. If 
a caller or a letter is pressuring you to donate, don’t succumb 
to that pressure and kindly decline to donate.

* Don’t let “gifts” pressure you. Another tool employed by 
con artists or even less reputable charities is to send “gifts” to 
prospective donors. These can include mailing labels or cards. 
The hope is that recipients will feel pressured into donating 
once they receive a gift. However, a charity that is worth a 
donation does not need to resort to such tactics, which are a 
waste of resources as well as a dishonest way to solicit dona-
tions. Seniors should not feel compelled to donate because 
they received free mailing labels.

* Verify all information. Con artists are especially good 
at impersonating a reputable charity, sending e-mails with a 
well known charity’s logo but a link that directs donors to a 
different Web site entirely. Never make a donation without 
first verifying a charity’s information, including how your 
donation will be used and how much of the charity’s budget 
goes toward the services and programs it provides. Char-
ity Navigator, a nonprofit organization dedicated to helping 
givers make smart donating decisions, recommends donors 
give to charities that direct at least 75 percent of their budget 
on programs and services related to their mission. To avoid 
donating to a fraudulent or unworthy charity, research the 
charity and make sure your money will be going where you 
intend it to go.

* Save all records of donations. It’s important to save re-
cords of any donations for tax purposes, but it’s also important 
for seniors to keep records to avoid fraud. Many con artists 
prey on seniors by pretending to represent charities seniors 
have donated to in the past. By keeping records of all past 
donations, seniors can easily verify if they have donated to a 
specific charity in the past and whether or not the person on the 
phone or the author of an e-mail or letter is telling the truth.

Don’t become a target 
of charitable fraud



The anterior approach for minimally invasive 
hip replacement is a muscle-sparing 
alternative to traditional hip replacement 
surgery that allows the surgeon to work 
between muscles and tissues without 
detaching them from either the hip or 
thighbones - sparing the tissue from trauma. 
Keeping the muscles intact also helps 
prevent dislocations. Anterior procedures 
and surgical instruments are advanced 
and high-tech, improving access to the 
hip and achieving excellent alignment and 
positioning. 

Anterior vs. Traditional Hip Replacement

  The Anterior Approach is a minimally 
invasive technique used in hip replacement 
surgery. Continuing orthopaedic 
experience suggests that this procedure 
may o�er several advantages over the 
more traditional surgical approaches to 
hip replacement, such as a smaller incision, 
reduced post-operative pain, and faster 
recovery and rehabilitation.

The Anterior Approach di�ers in many 
ways from traditional surgery techniques. 
Traditional hip replacement techniques 
involve operating from the side (lateral) 
or the back (posterior) of the hip, which 
requires a signi�cant disturbance of the 
joint and connecting tissues and an 
incision approximately 8-12 inches long. In 
comparison, the anterior approach allows 
the surgeon to use one small incision on the 
front (anterior) of your hip, helping to avoid 
the pain of sitting on the incision site.
The hip is exposed in a way that does 

not detach muscles or tendons from the 
bone. A high-tech operating table is used 
to help improve access. Intraoperative 
x-ray is typically used to con�rm implant 
positioning and leg length. The Anterior 
Approach enters the body closer the hip 

ORTHOPEDIC SURGERY CENTER
OPEN MRI

110 Professional Court in Jesup

Toll Free: (866) 806-0800
Phone: (912) 427-0800

www.BJISG.com

Although the anterior approach may make sense for some  
patients, only your surgeon can help you decide what is best for 
you. Talk to J. Lex Kenerly, M.D., Orthopaedic Surgeon, and the 
sta� at the Bone & Joint Institute of South Georgia if you have 
questions about the anterior approach for total hip replacement 
or joint replacement in general. From a sprain to a severe injury 
requiring surgery, BJISG is your �rst choice for comprehensive, 
compassionate orthopaedic care.

The Anterior Approach
to hip replacement surgery

Over the years, the anterior approach to hip replacement has revolutionized hip 
replacement surgery. Its key characteristic is the use of specialized techniques and 
instrumentation that allows the physician to perform this major surgery with less 
pain, faster recovery and improved mobility.

joint with far less tissue between the skin 
and the bones of the hip, so more patients, 
including larger, heavier ones, maybe 
candidates for MIS hip surgery using this 
technique.

There is also the potential for rehabilitation 
to be quicker and hospital stays to be shorter 
because the hip is replaced with minimized 
detachment of the muscles from the pelvis 
or femur. The smaller incision and reduced 
muscle disruption mean that patients may 
also have a shorter recovery time and less 
scarring, as well as a shorter post operative 
limp period. With this approach and the 
minimization of the tissue damage, there 
may also be less blood loss and reduced 
post operative pain. 
Traditional hip replacement techniques 

also require patients to take special 
precautions to prevent dislocation of the 
prosthesis, like not crossing your legs, not 
bending your hips more than a right angle, 
not turning your feet excessively inward or 
outward and using a pillow between your 
legs at night when sleeping. Following the 

anterior approach, the risk of dislocation 
may be reduced due to more stability of the 
implant. Under doctor supervision, patients 
may be immediately allowed to freely bend 
their hip and even bear their full weight onto 
their hip immediately or soon after surgery. 
Using the latest technology, the anterior 
approach takes advantage of a special 
operating table that rotates the hip outward 
to expose the joint making the access to the 
hip easier to achieve. Typically, the hospital 
recovery time for anterior hip replacement is 
one to three days, where you will work with 
a therapist to strengthen yourself for your 
return home. Recovery can still take up to 
two to three months, an improvement from 
typical hip replacement which can take up 
to six months. 

Hip replacement, no matter how 
minimally invasive, is a major surgery, 
and patients are at risk for complications. 
However, the complication rate following 
joint replacement surgery is low. Serious 
complications, such as joint infection occur 
in less than 2% of patients.

IMPLANT INSERTED  
The metal implant is placed 
into the top of the femur.  
Bone cement may be used.
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Cover Story

By Jamie gardner
Do you think you would have enough energy to 

teach nine classes of Taekwondo (a Korean martial 
art) per week, cut hair during the day, and run a 
fitness facility six days per week? This is a normal 
week for Baxley’s 76-year-old Gene Teston. Teston 
and his family own and operate a number of busi-
nesses in a family-owned strip mall just north of 
the Baxley city limits on U.S. Highway 1 North. 
Businesses in the facility are Gene’s Taekwondo, 
Gene’s Prime Cut and Tanning Salon and Gene’s 
Fitness Center. In addition, Gene’s son Greg, a 
licensed acupuncturist, operates South Georgia Acu-
puncture Clinic and Greg’s wife, Chanda, teaches 
Yoga classes several times each week during the 
evenings.

Gene was born in June of 1935 to the late Al-
bert and Nina Teston in rural Appling County. He 
attended Dyal, Altamaha and Union schools, but 
dropped out at the age of 13 and started pulp wood-
ing and working in turpentine. At the age of 18 Gene 
enlisted in the Army, along with his brother Larry, 
and they both served in the Korean War. 

In 1955 Gene returned home from Korea.  He 
recalled that while he and his brother were in Baxley 
one particular day, his brother wanted to buy a soda 
from a local drug store. As the duo entered the store, 
Gene noted that he saw this young lady working 
behind the counter at the store.

“I thought she was the prettiest girl I’d ever 
seen,” recalled Gene.

That young lady was Doris Clark, the daughter of 
Howard and Eudell Clark. Gene stated he garnered 
enough courage to ask her on a date and Doris agreed to go 
out with him. After dating for an extended period of time, the 
couple married in 1956. The marriage produced two sons; 
Greg, and the late Darrell Teston.

Early in the marriage Gene worked a number of differ-
ent jobs including working at Filtered Rosin Products (FRP/
known as Lawter today). Doris also got a job working at the 

Literally still 
kicking at 76

plant and eventually was promoted to the bookkeeping depart-
ment. But Gene knew that he wanted to own a business and 
be his own boss. After working at FRP for a number of years 
and working turpentine stands on the side, Gene and Doris 
in 1962 had saved up enough money to purchase from J.P. 
Morris the property that now houses all of their businesses. 
In 1972 Gene opened his first business on U.S. 1, a service 

GENE IS SHOWN PUNCHING THROUGH A BOARD.
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station. By 1973 he had started his martial arts school and 
a fitness center. He stated that the taekwondo and fitness 
businesses grew at a rapid pace, and it wasn’t long before he 
closed the service station in order to keep up with the rapid 
growth of the other businesses.

By 1982 Gene felt that he had enough of a grasp on the 
two businesses, since they were mainly in the evenings, that he 
felt he could do more…as if running two businesses weren’t 
enough. He went back to school and became a Master Cosme-
tologist and this led him to open Gene’s Prime Cuts. He stated 
that this has been a successful business for him as well.

I asked Gene how he got involved in martial arts. He 
stated that while serving in the Korean War, he learned a 
little taekwondo. Gene also said that he started back training 
in the 1960s and by 1976 he received his first-degree black 
belt in taekwondo. He also received approval from the Tae-
kwondo Association of Korea to become a certified instruc-
tor. Throughout the years Gene has taught thousands upon 
thousands of students in his school, but many are probably 
unaware that he, too, continued to train. In 2001 a ceremony 
was held by Master Joon H. Song in Baxley to award Gene 
the highest honor in taekwondo as he received Master status. 
Gene holds a fifth-degree black belt in taekwondo and a black 
belt in judo.

As stated above, the businesses have always been family 
oriented. After retiring from her job at FRP/Lawter, Doris 

started working with Gene fulltime. But even before she 
retired, she too helped the family business by working in 
the evenings and during her lunch break teaching aerobics 
classes. 

Their son Greg also started early on assisting his dad. 
During high school Greg would assist his dad at the fitness 
center and teaching taekwondo classes. Greg holds a fourth-
degree black belt. In 2002 Greg went to acupuncture school 
and by 2006 he became a licensed acupuncturist. He interned 
in Savannah and then went to work in Virginia for a period 
of time before deciding it was time to come home. Greg says 
that he enjoys working in the pain management aspect of 

Story continues on page 35
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Serenity Place 
located at 504 Parker Dairy Road, Dublin

Serenity Hospice Care
304 West First Street, Vidalia

912-537-1410
Dr. Geoffrey Conner, Medical Director

License #087-0246-H

We at Serenity believe in the following…
• Quality Care - Serenity will strive to provide the highest quality of care for the patient and their family.

• Compassion - Serenity will be there for the patient and their family any time our help is needed.

• Dignity - Serenity will support the patient and family in making the best decisions for them.

• Comfort - Our focus is to assist in assuring the patient is free from distress.

• Family - The family and the patient’s needs are equally important to all Serenity Staff.

Made for Professionals.
Powered By You.

www.husqvarna.com

ALSTON SAW SHOP 
STATE HIGHWAY 135

ALSTON GA 30412
912-594-6701

Stop in and see your friend, Glenn Outler, at Alston Saw Shop!

455 Rancher Chain Saw
X-Torq® engine reduces fuel consumption up to 20% and
emissions up to 60%

•

56 cc, 3.5 hp, 12.8 lbs without bar and chain, 20" bar•
Smart Start® one-touch choke/stop control for easy starting•
LowVib® anti-vibration system minimizes fatigue•
Air Injection™ removes up to 97% of debris before it enters the
filter

•

Price...$399.95

125B Handheld Blower
In-line air outlet provides great balance and easy
maneuverability

•

Variable speed throttle lock•
28 cc, 170 mph/425 cfm, 9.4 lbs•

Price...$149.95

CRT900
9.0 gross torque power Briggs & Stratton engine•
Counter rotating tines for deep soil tilling and light
cultivation

•

14" cultivating width, power forward and reverse•
Adjustable depth gauge and drag stake, 6" tine
diameters, rear tine

•

Price...$599.95
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acupuncture. 
Right now Gene plans 

to spend about three to four 
more years teaching martial 
arts. “I’d like to go ‘til I’m 
80,” he said. After that, he 
plans to turn the entire busi-
ness over to Greg.

A few years back Gene 
was having chest pains and 
after visiting a heart doctor, 
it was discovered that he had 
a few heart blockages. The 

doctors scheduled him for 
surgery, and they performed 
a quadruple bypass. He re-
ported that it only took two 
days to recover and he added 
that he walked out of the 
hospital just 48 hours after 
having the major surgery. 
Then it was discovered that 
Gene had bladder cancer, and 
he won the battle with cancer, 
which is now in remission. 
Gene stated that he felt that 

he has maintained quality of 
life through fitness and teach-
ing martial arts and added 
that this has also helped him 
to overcome major medical 
hurdles in the past. He is a 
strong advocate of maintain-
ing quality of health through 
fitness and exercise.

It is evident as you en-
ter through the taekwondo 
school doors and watch Gene 
working with children and 

adults that he has a heart for 
teaching others. 

“It’s not about teaching 
kids to be bullies,” he said 
during this interview. “It’s 
about discipline and about 
teaching respect and how to 
respect other people.”

Gene is truly an amaz-
ing person. His drive and 
determination to succeed are 
evident and he is an inspira-
tion to many.

SHOWN ABOVE IS THE TESTON FAMILY. GREG AND CHANDA, DYLAN CHRISTOPHER, AND GENE AND DORIS.

DO YOU KNOW A PERSON THAT YOU WOULD LIKE TO SEE FEATURED IN MATURE 
LIVING? GIVE US A CALL AT 367-2468 OR 537-3131.
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By David Tootle 
To those for whom “going 

to the river” is a way of life, 
memories of boats are pre-
cious. In the same way that 
drivers become attached to 
their first automobile or pick-
up truck, boaters associate 
the memories of good times 
with the vessel in which 
they occurred. For them, 
a restored classic boat is 
much more valuable than 
a new one because it stirs 
remembrance of younger, 
carefree days.

Ronnie “Spiderman” 
Walker, 54, of the Deen’s 
Landing area of Appling 
County has been a boating 
enthusiast most of his life. 
Though he has owned sev-
eral boats over the years, 
Walker has taken a special 
interest in a 14-foot alumi-
num Crestliner Jetstreak, a 
1958 model, which he found 
languishing beside the road in 
1980. His efforts to restore it 
have brought back memories 
that, for him, are priceless.
Young Boat Lover

Walker was raised near 

Lakeland, Florida. His par-
ents, Buddy Walker and Flor-
bell Mincey Walker, were 
natives of Southeast Georgia. 
When Ronnie was 14, his 
father retired and moved the 
family to Appling County 
near the Altamaha River.

“I’ve always loved boats 

ever since I was a boy,” Ron-
nie said. “When I was little 
in Florida, we didn’t have 
boats, but I would always 
make one out of a piece of 
wood or something and float 
it in a ditch. Whenever we 
moved here, we were close 
to the river, so there were 
always old boats and motors 

around. I’d buy an old boat, 
get a motor to put on it, and 
use it for fishing.”

Many of the good times 
on the river that Ronnie re-
calls were spent with his 
brothers. Once, they enter-
tained other river-goers with 
a staged fight.

“My dad bought an alu-
minum boat with a nine horse 
Mercury. We took it out, and 
me and my brother acted like 
we were fighting. People 
were standing on the bank, 
I told him, ‘I’ll act like I 
hit you, and you fall out the 
boat.’ When I swung at him, 
he jumped out the boat, and I 

fell out, too. My other brother 
was in the back running the 
boat, and it turned straight 
up and flipped upside down. 
Those people were just a-
laughing at us.”

Around 1978, when he 
was in his early 20s, Walker 
worked on the construc-

tion of the Wallace Dam 
hydroelectric project near 
Eatonton. The dangerous 
work involved using dyna-
mite and working around 
large cranes, and it only 
paid $3.90 an hour. Shortly 
after this, he moved to 
California. Ronnie was 
also married around this 
time and was blessed with 
a daughter, Veronica. Sadly, 
his father passed away soon 
after her birth.
Meeting Wonder Woman
Walker lived near Palm 

Springs, California, in the 
desert. He did work in roof-
ing and electricity, worked at 
the airport, and even helped 
to construct large windmills. 
On weekends, he drove a tow 
truck.

At the airport, Ronnie 

Spiderman 
Saves a Classic

FUN ON THE WATER - RONNiE WAlkER TAkEs His 1958 CREsTliNER JETsTREAk FOR A RidE ON THE 
AlTAmAHA RivER NEAR dEEN’s lANdiNg.

“It was painted red; the stripe was white
It was 18 feet from the bow to stern light

Secondhand from a dealer in Atlanta
I rode up with Daddy when he went there to get her

We put on a shine, put on a motor
Built out of love, and made for the water

Ran her for years, til’ the transom got rotten
A piece of my childhood, will never be forgotten.”

- Drive by Alan Jackson
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once met Bob Hope and shook his hand. 
It was on his tow truck job, however, that 
he had his most memorable brush with 
fame in 1984.

“I was heading to a call on Inter-
state 10 when I got another call from a 
gas station going into Palm Springs. It 
was Lynda Carter, who played Wonder 
Woman. I didn’t want to tow her Rolls 
Royce, so I jumped her off, and she 
drove it to a nearby garage. They were 
going to call her a cab to take her home, 
but she said, ‘No, this fellow right here’s 
going to take us home, and we’re going 
to tip him good.’ So, they threw their 
tennis rackets and luggage on my truck 
and jumped in.”

“Well, I was telling her jokes and 
keeping her laughing. I told her I could 
kill flies and bring them back to life, and 
she said, ‘How do you do that?’ I said, 
‘You drown ‘em, put ‘em on a napkin, 
pour some salt on ‘em, let ‘em sit there 
a few minutes, and directly they’ll come 
back alive.’ She said, ‘I’ll have to try 
that.’ So I dropped them off and got her 
autograph. She thanked me for helping 
her and said, ‘Say hello to Georgia; 
Love, Lynda Carter.’”

Carter and her friend gave Walker 
$60. As he returned to work, he realized 
that the $35 fee for the ride and the $24 
in mileage would eat up all but one dol-
lar of the sixty.

“I stopped at a 7/11 and bought a 
Coca-Cola with my $1 tip,” he recalled 
with a laugh.

Walker can no longer find his Lynda 
Carter autograph. He thinks he may 
have lost it years ago when his wallet 
was stolen.
Back on the River

Ronnie returned to Georgia around 
1985. He has many fond memories of 
the ensuing years, enjoying the water 
with friends on the Altamaha.

“I came back here and did carpenter 
work, that sort of thing. I worked on 
the building of Lane’s Bridge, any job I 
could get around here.”

For recreation, Ronnie and his friends 
would head down to Deen’s Sandbar on 
the river. It was there that Walker got his 

nickname.
“Back in the mid to late 80s, there 

used to be 50 to 100 people who would 
come down on that sandbar under the 
Altamaha Bridge. We had a volleyball 
net set up, and people were waiting in 
line to play. Everywhere that ball would 
go, I was there, and I’d bring that ball 
back in play. Some guy said, ‘Look at 
that spider go!’ Ever since then, they’ve 
called me Spiderman.”

“I had a girl call me this morning; 
I’ve known her for probably three 
months. She called me up and wanted 
to know what my real name was. She 
only knew me by Spider.”

“They finally closed that sand-
bar down because 
people were hot 
roddin’ on it. The 
owner just stopped 
people from going 
out there.”

In the 1990s, 
Ronnie became 
more and more 
interested in the 
performance of en-
gines and in racing 
boats.

“I got a little 
round nosed hy-
droplane; it was 
12 foot, 6 inches 
long. I bought the 
boat with the tran-
som rotted out, 
so I rebuilt it, and 
then I had someone 
paint it for me. I 
put a 1956 Mark 
30 Mercury motor 
on it, and it would 
do about 65 to 70 
miles per hour in 
the river. That was 
my first little race 
boat.”

Through  h i s 
interest in racing, 
Walker  became 
acquainted with 
Larry Mumford, 

who owns a nearby boat shop.
“His son is a four-time world cham-

pion drag boat racer,” Ronnie said. 
“Around 2000, I got to hanging out 
with them and working on boats. I’m 
disabled with a bad back, and I have 
some emphysema. So, I’d just sit in the 
shop, watch him, and learn about mo-
tors, because he’s done it all of his life. 
You can learn a lot from older people 
like that, if you’ll listen.”

Walker bought a Mirage racing boat, 
then found a motor that would enable the 
craft to reach speeds around 80 mph.

“It’s pretty rough on my back, so I 
don’t run it much anymore,” he told us. 
“I’m just going to keep it, and I’ll prob-

The Top phoTo  shows work done by ronnie 
walker To resTore The woodwork of The 

seaTs To 1958 specificaTions. The seaTs were 
Then upholsTered and embroidered wiTh 
The spider paTTern (boTTom phoTo), which 
maTches a decal down The cenTer of The 

boaT.
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ably leave it to my daughter 
and grandchildren.”

Walker’s daughter Ve-
ronica lives in Las Vegas 
today, and has a 16-year-old 
son, Steven, and a 6-year-old 
daughter, Nelesia. They lived 
with Ronnie briefly about 
three years ago.

“We went to the river, and 
I showed them some alliga-
tors. They don’t see stuff like 
that out in the desert.”

Around the time that Ve-
ronica’s family returned to 
Las Vegas, Ronnie began 
to seriously work on the 
restoration of the Crestliner 
Jetstreak, which he had first 
seen over 20 years before.
The 1958 Crestliner

“Right around 1980, when 
my dad passed, I had seen 
this boat sitting in the grass 
over near Davis Landing, 
near Herman Davis’ house,” 
Ronnie recalled. “He was 
a plumber in Baxley. I had 
ridden there and I asked how 
much he wanted for it. I think 
it was $400.”

“Four or five years later, 
I was on my way to help a 
friend work on his house, 
and the old boat was still 
sitting there. So I pulled up 
and knocked; a lady came to 
the door. I think Herman had 
passed away, and I asked her 
if she would like to sell the 
boat. She said she would, 
and I gave her $200 for it. I 
brought it to the house and 
cleaned it up a little. I painted 
the fins, some of the top, and 
the streak down the middle 
blue and put an old 1960 
model Evinrude 40 horse on 
it. I took it to the river, but 
the old pistons were kind of 
galled up, so I parked it at the 
back of the property. It sat 
there for several years.”

Walker started dating a 
lady from Brunswick who 
also enjoyed boating. Con-
sequently, he took out the old 
boat, found a better motor, 
and took his girlfriend out on 
the river.

“I sat on a milk crate in the 
back, and she’d sit up in the 
front where the windshield 
used to be. We’d go white 
perch fishing. But it was hard 
on my back, so I parked it 
again and invested in a fishing 
boat with some seats.”

One day, while riding in 
his truck about a mile from 
home, Ronnie noticed anoth-
er old boat and motor wasting 
away in some tall grass near 
a neighbor’s house. The mo-
tor, a 1961 Evinrude Lark III, 
seemed like a good find. He 
purchased the old fiberglass 
boat and the motor for $25. 
It would soon become an im-
portant part of his restoration 
of the ‘58 Crestliner.

“I had fixed the taillights 
about three years ago,” Walk-
er remembered. “The cables 
come through the taillights 
through steer rollers to the 
motor, and that’s what steers 
it. I replaced those, and I used 
5200 glue to put the lights 
back in. Then I took a can of 
black paint, masked ‘em off, 
sprayed ‘em back black.”

Walker put a 50-horse 
motor on the boat and took 
it down to the river, where it 
topped out at about 40 mph.

“Somebody said, ‘You 
need to put an old motor on 
that boat and fix it up,’ Ron-
nie told us. “So that’s what 
I did.”

After sandblasting off 
the old blue paint, which 
was peeling, Ronnie put the 
old Evinrude Lark III on the 
Crestliner and took it for a 

test drive. It performed well. 
With cooler weather coming 
on, he decided to attempt 
the restoration over several 
months in his garage. The 
boat would be ready the fol-
lowing spring or summer.

“I had some people help 
me put the boat upside down 
in the garage on some saw-
horses, and on my good days 
I would get out there, sit in a 
chair, and sand it. I would use 
a little water and some 2000 
grit sandpaper, then I would 
hit it with a buffer. It would 
just shine. I used to hunt, but 
I’m not able to sit out in a 
tree like I used to, so instead, 
I just sat under the shelter 
and water-sanded. I found I 
couldn’t sit very long, so I’d 
sit, stand, sit, and stand. The 
job really should have taken 
me about a month, but it took 
me almost half a year, a little 
bit at a time.”

Ronnie primed the alu-
minum with zinc chromate 
primer so that the paint 
wouldn’t flake away, then 
purchased $50 worth of red 
paint from a local paint and 
body shop.

“He mixed it all up for me, 
and I just sprayed it myself 
with a mask on. It took about 
15 minutes. Then I had some 
people help me put it back up, 
and I started sanding the sides 
and the top. Then I repeated 
the painting process.”

Walker liked the look of 
the polished aluminum, so he 
left portions of the boat which 
were once white unpainted. 
He then repaired the wind-
shield track and fashioned a 
new windshield from Plexi-
glas. His mother, at this point 
in poor health, wanted to see 
what he had been doing.

“My mother was sitting 

here in the house, and she’s 
always been after me about 
selling that other race boat 
I’ve got out there. I brought 
the Crestliner up here by the 
door of the house and set it 
where she could see it. She 
said, “Now, that’s the best 
boat you’ve ever had. You 
need to get rid of that old 
white thing.”

Florbell Mincey Walker 
passed away last November, 
and Ronnie temporarily lost 
heart in the restoration proj-
ect. After about three months, 
he found a pattern for the 
construction of the boat’s 
seats on the Internet.

“When I bought the thing, 
I had torn the seats out be-
cause they had rotted,” he 
told us. “They looked a little 
different from what I saw 
online. So I built them back 
originally like they were, and 
I took the seats to Mike’s 
Upholstery in Hazlehurst. He 
ordered me the red material 
and did the work, but I had 
to find somebody who could 
do the embroidery. Southern 
Graphics in Baxley had the 
rings to do it.”

The embroidery was a 
spider web pattern, and the 
graphics shop produced a 
matching decal to augment 
the red paint scheme down 
the middle of the boat. Walker 
spent about $600 on the seats, 
then installed a Sony stereo 
with four Kicker speakers, 
two in the back of the boat 
and two under the dash, for 
another $300.

“Altogether, I’ve got about 
$1300 to $1400 in the boat,” 
he told us.

The painting of the motor 
hood in matching red and 
silver colors was the final 
major portion of the restora-
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RONNIE “SPIDERMAN” WALKER, WhO hAS LOvED bOAtS ALL Of hIS LIfE, 
ShOWS Off hIS 1958 CREStLINER WIth SPIDER DECALS AND SEAtS At DEEN’S 

LANDINg IN APPLINg COuNty.

tion. Unfortunately, when 
Ronnie took the restored 
boat and motor for a ride 
on the river, he lost the prop 
from the Evinrude and had to 
replace it.

“It’s a pretty good motor,” 
he said. “I had to get another 
prop that’s not as good as the 
prop I lost, but it’ll do about 
30 miles per hour. If I got a 
different prop, it might do 
about 35. I don’t take it out 
much, just two or three times 
since I’ve had it fixed. I’ve 
had a lot of people tell me 
that I don’t need to put it in 
the water, to keep it under a 
shelter. But I’d like to enjoy 
it a little bit.”
What’s It Worth?

Walker has found similar 
boats online, extravagantly 
restored, for around $4000.

He has called boat enthu-

Continued on page 42
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P. Joseph Giles, MD, FACC, FSCAI
Jeanie L. Allen, MSN, ANP-C

HAZLEHURST
209 S. Tallahassee Street
Hazlehurst, GA 31539

VIDALIA
1006 Mt. Vernon Rd.
Vidalia, GA 30474

BAXLEY
23 Tippins Street

Baxley, GA 31513

Offi ce Hours 
by Appointment

Monday - Friday 8 am - 5 pm

(912) 537-1221

GLENWOOD
Glenwood Family Clinic

322 E. 2nd Street
Glenwood, GA 30428

McRae
280 E. Willow Creek Lane

McRae, GA 31055



Mature Living faLL 2011 edition     41  

ExcelCare
Specializing in 
Dialysis, Chemo, 
Bed Bound, 
and Private 
Transport.

395 W. Parker Street
Baxley, GA 31513

Dr. James Graham, Owner

OPEN 7 DAYS A WEEK
24 HOURS A DAY

Locations in Baxley, Vidalia, 
St. Mary’s and the 
surrounding areas.
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siasts familiar with the model who have assured him it is worth 
$1500 to $2000. Some investors may pay as much as $8000 
dollars for a well-restored 1950s Crestliner.

“They made more of the 14-footers like mine and more of 
the 15-footers, but there’s not a lot of the 12-footers around. 
I heard there’s only four or five of those in the entire United 
States. Mine’s got a few dings on it; but 
other than that, it’s in good shape.”

Unless one of those big spenders offers 
Ronnie a bundle for his boat, he believes 
that it will probably end up in the hands of 
his daughter and grandchildren.

“Steven hasn’t even seen the boat like 
this,” Ronnie commented. “He remembers 
when it was ugly.”

In the meantime, Ronnie takes the 
Crestliner out occasionally to the river and, 
once in a while, to town.

“I went to a car show in Baxley 
about two weeks ago, just pulled up and 
parked.

There were a lot of people who came up 
and looked at it. These twin girls - Linda 
and Brenda Davis - were standing there 
looking at it and said, ‘That’s what we need 
for the river.’ I asked, ‘Do you recognize 

that boat?’ and they said ‘No; should we?’ I told them it used 
to belong to their Uncle Herman.”

Walker says that the 1958 Jetstreak is probably his last 
big restoration.

“My back just won’t take it anymore. But I was sure lucky 
to get this one. It was just sittin’ there by the road.”   ¶

717 Cameron Drive
Blackshear, GA 31516

Toll Free: 877-449-4868

68 N. Oak Street
Baxley, GA 31513

Toll Free: 800-660-7385
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health news

Many people are appre-
hensive about getting older 
because of the fear of losing 
their faculties. Individuals 
may worry that dementia 
could rob them of precious 
memories and make daily liv-
ing more difficult.

Many factors 
can contribute to the 
onset of dementia, 
and recent research 
notes those factors 
include heart dis-
ease, strokes and 
other serious health 
conditions that af-
fect the circulatory 
system. But other 
seemingly harmless 
conditions can play 
a role, too. Main-
taining a healthy 
lifestyle could help 
seniors fend off de-
mentia.

R e s e a r c h e r s 
in Canada studied 
data on more than 
7,000 survey participants 
who answered questions of 
overall health. While circu-
latory diseases did correlate 
high to dementia onset, re-
searchers discovered addi-
tional conditions, including 
arthritis, sinus infections, 
incontinence, and poor hear-
ing, also played a role.

The correlation between 

circulatory issues and brain 
function may be obvious, 
but researchers aren’t ex-
actly sure why minor health 
infractions could contribute 
to senility. Some suggest that 
people with the burden of 

health problems may not be 
able to successfully thwart 
deterioration of the brain that 
comes with dementia, includ-
ing Alzheimer’s disease.

The World Alzheimer 
Report states that more than 
35 million people around 
the world are living with Al-
zheimer’s disease and other 
types of dementia. These 

are largely brain-destroying 
illnesses that have no cure. 
But adults might be able to 
prevent or delay its onset. 
Placing a greater emphasis on 
overall health may help.

According to Dr. Kenneth 

Rockwood, MD, a profes-
sor of geriatric medicine 
and neurology at Dalhousie 
University, in Halifax, Nova 
Scotia, who participated in 
the dementia study published 
in July 2011 in the journal 
Neurology, “the best thing 
people can do to stay physi-
cally healthy -- and thus 
maintain their brains, too -- is 

to exercise.” Other things that 
can be done include adopting 
a healthy, balanced diet and 
keeping the brain active as 
much as possible. Here are 
ways to do just that.

* Seniors can participate 
in low-impact exer-
cises that promote 
muscle strength and 
flexibility. Water 
exercises are very 
good because they 
don’t place strain on 
the joints. Stretching 
routines, like yoga 
or tai chi, are also 
effective. Exercise 
plans should be dis-
cussed with a health 
care provider prior to 
starting.

* Work with a 
nutritionist to de-
velop a healthy eat-
ing plan. A healthy 
diet is essential to 
keep many diseases 
at bay, including dia-

betes, obesity, heart disease, 
and even to help maintain 
proper digestion.

* Keep the brain active 
by engaging in puzzles, like 
crosswords or sudoku. Read-
ing is a way to stimulate 
vocabulary and also keep 
the brain sharp. Interact with 
people on a daily basis and 
engage in conversation. ¶

Healthy living could 
help fight dementia
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  912.526.6336 
181 Oxley Drive, Lyons  

oxleyparkhealth.org

We are here when you need us...  
                      ...for as long as you need us. 

Programs and services offered:

Short-term rehabilitation helps patients rebuild 
maximum function following major surgery or 

medical trauma.
We offer skilled Physical Therapy, Occupational 

Therapy and Speech -Language Pathology services 
on a individual rehabilitation basis.

Speech -Language Pathology

Call to schedule a private tour of our beautiful center.

THE ROAD TO RECOVERY 
WITH SHORT TERM REHABILITATION

Oxley Park mature living 11/7/11.indd   1 11/7/11   9:54 AM

Thousands of people trav-
el far and wide to visit family 
and friends for the holidays. 
Chances are many holiday 
hosts and hostesses will open 
their homes to overnight 
guests.

Although visions of Cous-
in Eddy from “National Lam-
poon’s Christmas Vacation” 
and his band of misfit family 
members come to mind, most 
holiday guests are more of 
a pleasure to have around. 
It might be mildly inconve-
nient to host guests for a day 
or two, but preparation can 
help alleviate such inconve-
niences.

There are a number of 
ways to get ready for holi-
day guests. Keep these tips 
in mind as you prepare your 
home.

* Set aside space. Not 
every household has a spare 
guest room available, but 
there are ways to make guests 
feel like they have their own 
private area. There’s the pos-
sibility of giving up your own 
room for the night or set up 
a space in an out-of-the-way 
den or a child’s bedroom for 
the time being. People who 
live in the house may be more 
comfortable bunking with an-
other than an outside guest.

* Offer individual linens. 
A fresh set of sheets and 
towels contributes to a ho-
tel’s comfort level. Welcome 

guests with a set of fresh 
sheets and soft towels.

* Stock extra toiletries. 
The holiday season is a busy 
time, and it’s easy for travel-
ers to forget a thing or two. 
Keep an extra toothbrush and 
some spare mouthwash at 
the ready. Travel-sized soaps 
and shampoos may be more 
convenient for guests and 
might help them feel more 
comfortable.

* Accommodate guests’ 
needs. Some guests may 
be allergic to certain foods, 
while others may prefer to 
watch the late-night news 
before bed. Find out their 
preferences beforehand so 
you can do your best to make 
them feel comfortable.

* Invest in an air mattress. 
Having extra places for guests 
to sleep often comes in handy. 
Air mattresses are easy to in-
flate at a moment’s notice for 
an unexpected guest and can 
be quickly deflated and stored 
in a closet or under a bed.

* Bend house rules. While 
certain rules may be set in 
stone, bed times or meal 
times may have to be changed 
to accommodate guests who 
aren’t used to the goings-on 
of the household.

It can be fun or frustrating 
to have a guest stay over for 
the holidays. But being pre-
pared can make the time go 
by much more smoothly.   ¶

How to 
accommodate 
overnight 
holiday guests
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By Renee O’Quinn
Vern Gillem of Hazlehurst has been singing for most of his 

life. In 1957, he had a terrible vehicle accident that changed his 
life.  Vern has been singing and praising the Lord through song 
ever since. The following is Vern’s powerful testimony:  

I was born during the Great Depression and spent my 
childhood in poverty.  When I was able, I wanted to take good 
care of my family, like most everyone else desires to do. At 26 
years old, I was drifting along pretty good with a good job and 
building a new home.  In November, 1957, an auto accident 
sent me to the hospital where with many internal injuries 
and a compound fracture to my upper right leg, I spent many 
weeks. The only way I could look was up. It gave me a lot of 
time to review my past. Before you are saved, you think like 
the world, and that thinking is to take good 
care of the people around you that you are 
responsible for. You try to make provisions 
for all their needs, to the best of your abil-
ity; you treat your neighbor good and fair 
as you do others with whom you come in 
contact. Then I thought, “Is this all there 
is to life: work hard, furnish what you are 
able to your family, deal fair with everyone 
else, and then die? The Lord began to speak 
to me through remembering various things 
some of my relatives and others had said to 
me about God’s plan for my life and I began 
searching for answers. When I was finally 
discharged from the hospital, I attended 
one church, but got no answer. The Lord 
led me to a “Bible Believing” church and 
I was saved and baptized in June 1958; to 
God Be the Glory! 

The doctors had to put a metal rod in 
Vern’s leg from his knee to the top of his leg 
to repair damage from the accident. Doctors 
told him he would probably have arthritis 
in that leg. Ironically, he has no problems 
with it, but his other leg, which he favors 
a lot, gives him trouble. After the accident 
and because of the severity of his injuries, 

he couldn’t move. All he could do was lie there in a bed and 
gaze up at the ceiling: that gave him a lot of time to think 
about his life. Vern was still on crutches when he walked in 
that church and gave His life to the Lord. 

He was born Oct. 19, 1929 in Benton Harbor, Michigan. 
During the depression his family often struggled to get by. 

He said, “We had tomatoes and bread one day, and the 
next day we would have bread and tomatoes, and we were 
glad to have it.”

His father, Gene Gillem, Sr., was a carpenter and did 
flooring, and his mother, Bessie Gillem, was a homemaker. 
Work was hard to come by for everyone during the Great 
Depression era. 

As a boy, Vern found the House of David, a religious 

Vern Gillem
82 and Still Singin’

CD COVER
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colony in his hometown, to be a magi-
cal and mysterious place. It was a 
religious commune founded by “King 
Ben” Purnell and was completely self-
sufficient--like a city. The members 
even generated their own electricity. A 
zoo and an amusement park provided 
entertainment. A miniature passenger 
train toured the grounds. The men of the 

colony had long hair and long beards. 
The members handed all their earthly 
possessions to King Ben and lived in 
small cottages while King Ben lived in 
a mansion. Many top bands played in 
concert there, thrilling Vernon who has 
always loved music and singing. 

Vernon remembers singing as far 
back as the age of three. Singing brought 
joy to his difficult childhood and in ad-
dition brought joy to the ones that heard 
his melodious voice. Vern’s mother, 
Bessie Gillem was his inspiration; she 

also loved to sing and was a great singer. 
Although she could not read music, she 
played the piano and taught the children 
how to harmonize. Vernon began singing 
with his brothers Gene and Lynn, who 
were only a few years older than he. 
They became the Gillem Trio, appear-
ing on stage at the Stratford Theater in 
Chicago and as part of a radio musical 

program in Ben-
ton Harbor. Vern 
sang tenor and 
his brothers sang 
baritone. Only 
five, Vern had 
to sit on a stool 
to reach the mi-
crophone. Vern 
loved singing 
with his brothers. 
The trio sang to-
gether for about 
six years. His fa-
vorite childhood 
songs were “I’m 
Working on the 
Railroad,” “Isle 
of Capri,’ and 
“Blue Hawaii.”  

Vern has a 
copy of a picture 
and an article 
that ran in the 
local newspaper 
sometime around 
1934 or 1935, and 
it shows a picture 
of the trio. The 
headline and ar-
ticle read as fol-

lows: Three Local Boys Will Be Heard 
Over Radio Tonight---The Gillem Trio, 
three local boys who are talented singers 
comprised of Vern Gillem, tenor, Lynn 
and Gene Gillem, baritones, left this 
morning for Chicago where they will 
appear tonight on a musical program 
over station WIND. They are the sons 
of Mr. and Mrs. Gene Gillem, Sr., of 
Benton Harbor. After the program, the 
Gillem Trio will appear on the stage of 
the Stratford Theater in Chicago. They 
recently returned to Benton Harbor from 

Detroit where they finished a six-week 
engagement over station WXYZ. 

Vern’s talents are not limited to 
singing though.  He is also an inven-
tor and a successful entrepreneur and 
business man with several patents for 
his many inventions. When he was 
about 15-years-old, Vern began getting 
original ideas about various inventions. 
Someone once told him that only a few 
people are natural-born inventors. When 
I asked him how he came up with his 
inventions, he replied, “God gives me 
the ideas for inventions.”  Vern’s listed 
in the 1992-93 Edition of Who’s Who 
of American Inventors. His inventions 
include: the Verda Lightning Deterrent, 
the Cool-it Car Cover, the Transpo-Slide 
Rule, and the Adjust-a-Horse Sawhorse.  
A member of the Society of American 
Inventors, he is currently working on a 
patent for an Omni-Directional Windmill 
and has also come up with many other 
unique and impressive inventions. 

The lightning deterrent that Vern 
invented is unlike conventional light-
ning rods, which are designed to attract 
lightning and conduct it safely to the 
ground – a system that often fails. The 
Verda Lightning Deterrent actually pre-
vents lightning from striking. In 1981 
lightning struck the Sears Tower in 
Chicago, causing damage to the anten-
nae. A helicopter has since placed the 
Verda lightning deterrent on top of the 
Sears Tower, one of the tallest buildings 
in the world. Vern’s deterrents are also 
on 2,000 ft. towers in North Carolina. 
Installations of lightning deterrents have 
been made in 35 states and Canada. He 
has since sold the patent for the lightning 
deterrent. 

Furthermore, Vern enjoys visiting 
schools and speaking to students. He’s 
often invited to go into schools and tell 
students about his work. Teachers have 
commended him for inspiring students 
to work hard and be creative thinkers. 
Vern’s talents and interests are broad. At 
one time he owned and operated a ma-
chine and welding shop. He started out 
making wrought iron railings, which 

VERN GILLEM WHEN HE WAS THREE.

Continued on page 49
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developed into making and 
selling wrought iron furniture 
called Gillem Originals. 

“I never made the same 
furniture piece twice - every 
piece was an original. I en-
joyed making chairs, tables 
and other furniture pieces for 
people,” he said. 

Another interesting aspect 
about Vern is that in 1990, 
when Vern was 60 years old, 
he ran for election for the 
State House of Representa-
tives for District 10 in a 
Republican primary in South 
Carolina. After all, he was an 
experienced businessman and 
was passionate about improv-
ing education. He ran against 
incumbent Dan Cooper. Al-
though he didn’t win, it was 
a great experience. 

Vern’s jobs and experi-
ences have been and still 
are incredibly varied.  One 
of his first jobs, other than 
singing, was working in a 
gas station. He drove a truck 
for two years, enlisted in the 

U.S. Navy and served there 
for five years, barely finish-
ing his tour before the Korean 
War began. He was a Navy 
SEAL Frogman or UDT (Un-
derwater Deterrent Team). 
An exciting opportunity also 
came his way to appear as an 
extra in the movie “From the 

Earth to the Moon.” 
“Tom Hanks was in it. It 

was a real treat being in the 
movie,” Vern said. “I was in 
two scenes. There was a lot 
of waiting around between 
shoots. We had to look really 
tired, so we had to stay awake 
for 15 hours so that we would 
look tired for a particular 
scene. It was fun and it was a 
great experience.” 

The most difficult thing 
he has ever been through was 
losing his daughter Shelly to 
leukemia when she was only 
nine, but Vern’s family has 
been the biggest blessing of 
his life.  It was very important 
to him to spend time with all 
of his seven children when 

VERN SPEAKING AT A DEMONSTRATION ON HIS 
INVENTIONS. SHOWN ARE THE MODELS OF SOME 

HIS INVENTIONS.
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they were growing up. He 
remembers taking his seven-
year-old twin boys to eat at 
a skyline hotel in Chicago, 
close to Lake Michigan.   The 
restaurant was made totally of 
glass windows and the view 
of the lake was spectacular. 

“While we were enjoying 
our meal,” he remembers, “a 
blimp came floating by and as 
it did, a wind current suddenly 
caught it.  It came down really 
close to the buildings.”

They all stared in amaze-
ment at this big blimp so very 
close on the outside of the 
restaurant. The boys laughed 
and laughed at the sight of the 

blimp so close to them, and 
Vern still laughs every time 
he thinks of it. 

He is married to Elveta 
and they were married Aug. 
14, 2010. They live in Hazle-
hurst. Neither Vern nor Elveta 
look their ages. When I asked 
about their secret to looking 
so young, Elveta replied, “I 
still get up every morning, 
get a shower, and get dressed 
like I did before I retired. 
When you retire, don’t just 
sit around in your pajamas 
all day. Get up, get a shower, 
get dressed and fix your hair 
everyday. Then if someone 
comes by and asks you to go 

somewhere with him, you 
will be ready.  Stay active.”  
Elveta and Vern certainly 
do.  

Vern has seven chil-
dren: Patrick, Ted, Shannon, 
Shawn, Shelly (in Heaven), 
and the twins, Timothy and 
James. He has 12 grandchil-
dren, Benjamin, Cade, Angie, 
Sarah, Mandi, Eric, Bryan, 
Connor, Cory, Natasha, Jacob 
and Elizabeth, and five great-
grandchildren. 

Vern gives this advice to 
young people:  “First of all, 
trust in the Lord. Love the 
Lord and He’ll love you back. 
Don’t be unequally yoked in 

marriage or in business. Get 
a good education, work hard, 
think hard, and treat other 
people the way you would 
like to be treated.”

Vern and Elveta attend 
Elizabeth Baptist Church of 
Hazlehurst. He often sings at 
his church. There’s a sweet-
ness to the sound of Vern’s 
voice that can only come 
from his love of God. One can 
see it on his face as he sings-
-he praises God with every 
breath he takes and every 
note he sings. His singing is 
a gift from God and the rich-
ness and the beauty of this 
outpouring of love through 
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song stirs the soul. 
Vern is now 82 years old and has recently made a gospel 

CD, which contains seven carefully selected songs. The title 
of the CD is Vern Gillem Performs - 82 and Still Singin.’ His 
most requested song is “Beulah Land.” Slow Christian songs 
that have a lot of meaning are his favorites. His style of sing-
ing is Contemporary Gospel. 

“Singing is my ministry. I enjoy it and the Lord is my 
inspiration,” Vern said. 

When selecting the songs for his CD, he chose songs that 
have a good meaning. The songs on the CD are “Sweet Beulah 
Land,” “He Grew the Tree,” “He Came to Me,” “Mary Did You 
Know,” “Isaiah,” “When He Was On the Cross,” and “Feel 
the Nails.” If you would like to purchase the CD, call Vern 
at 375-2075 or it can be purchased from Because He Lives 
Ministries in Hazlehurst; the phone number is 375-0308. You 
can also purchase his CD at Ryle’s Automotive, The Medicine 
Cabinet and Wireless Connection, all in Hazlehurst.   ¶

VERN AND ELVETA MARRIED AUGUST 14, 2010.
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Feature story By Kathy D. Bradford

Sit awhile with a lady who’s turning 100 years old this 
week and you’re sure to laugh and be amazed at her youth-
fulness!

Camella “Mell” Whipple saw her 100th 
birthday on Tuesday, September 20, and in 
the century she’s been living, she’s seen a lot 
of changes but through those changes, she 
has gained numerous friends who hold the 
gentle lady in high esteem.

Gracing the coffee table last week in the 
home she shares with her daughter, Annette 
Ewing, was a floral arrangement one of 
those friends brought as an early birthday 
present. Along with the flowers, Ned Gross 
had included a card with a button that read 
“I’ve survived damn near everything,” and 
Mrs. Whipple laughs and says, “That’s 
about the truth! I have survived damn near 
everything!”

In 2005, at age 97, she was named 
Vidalia’s Lady of the Year. In her accep-
tance speech that night which coincided 
with the naming of the Citizen of the Year, 
Mrs. Whipple jested, “If you stick around 
long enough, they’ll do something nice for 
you!”

“She really was very humbled by it,” 
Annette said, “but she did find the humor 
in it as well.”

Mell Whipple was born in Mt. Vernon, 
the daughter of a mother and father who 
taught at Brewton-Parker College. 

“My father helped them open the college 
in 1905,” she says, “and we lived there until I 
was about nine months. We came back when 
I was in the sixth grade to Brewton-Parker, 
so I sort of grew up on the campus.”

In fact, the family lived in an apartment attached to a 
dormitory. 

“I knew nothing about cooking or buying groceries when 
I married; it was pitiful,” she laughs.

When her father, Albert Gates, returned to the college, he 
came back as the president and Gates Hall 
now bears his name.

“If Jesus Christ sits on the right hand of 
God the Father, in Mother’s opinion, Albert 
Gates sits on the left hand,” Annette said 
demonstrating the love and admiration her 
mother holds for her grandfather.

Mrs. Whipple met her husband, Cole-
man, at Brewton-Parker. “Whip” as she 
lovingly refers to him, was a local dentist.

“We met in the seventh grade and it took 
us about 13 years to ever get married,” she 
said. “We came along during the depths of 
the Depression, and he had to stay out of 
school for a while. We just kind of hung on 
by hard work.”

But Annette reveals that while the couple 
were at Brewton-Parker, they were not al-
lowed to dance on campus, but being free 
spirits, they would sneak across the road 
and dance, and the Charleston was one that 
her mother enjoyed and perfected. In fact, 
she says a few years ago, she was still able 
to do the moves, but said she hadn’t tried in 
quite some time.

She also recalls a trip to Vidalia during 
those college years with some people, and 
sliding off a dirt road after taking a new 
short cut.

“We got stuck and it took us forever to 
get out and we got in trouble for that,” she 
laughs about it now.

Camella Gates and Coleman Whipple 
married early one Sunday morning, in the First Baptist Church 
before Sunday School by Dr. Brewton, founder the Brewton-
Parker College.

A Grand Lady Celebrates 
100 years of Living

“That’s about the truth! I have survived damn near everything!”
-Mrs. Whipple

Mell Whipple, 
Senior Speech 

recital, Spring 
1932, at BeSSie 

tift college in 
forSyth.
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“We honeymooned in 
Chattanooga on borrowed 
money and a borrowed car,” 
she laughs.

“Whip borrowed $90 from 
his mother. Our honeymoon 
cost $90,” she elaborates.

Mell and Whip were mar-
ried on June 7, 1936, and 
were married 57 years until 
his death. They had one 
daughter, Annette.

Mrs. Whipple graduated 
from college in May 1932, 
and started a teaching ca-
reer in Uvalda.

“That first year, I taught 
a combined classroom of 
fifth and sixth graders,” she 
said. “And if you think that 
wasn’t fun, try it! At that 
time, I was very fortunate 
to get the job; I believe it 
was on my father’s reputa-
tion rather than mine.”

She said the school year 
back then was only for 
seven months, and she was 
paid $55 a month.

“Children came to 
school later in the year 
because they had to get the 
crops in, and they left early 
to plant the crops. They also 
came to school barefooted,” 
she remembers.

When Annette was born, 
she put her teaching career 
aside for a while, but returned 
to a profession she says she 
loved for a “second career” 
when her daughter left for 
college. During her career, 
she taught in Uvalda, Vidalia 
and Lyons. She also started 
the library at Robert Toombs 
Christian Academy.

At one point, she and two 
other ladies were encouraged 
to seek office on the Vidalia 
City Board of Education. 
They were the first women 
to run for the office, and all 

three were voted in. 
“The PTA wanted a lunch-

room built in the school,” she 
said. “Up until then, you went 
home for lunch or brought 
your own. We got a dietician 
and went to Atlanta to get the 
equipment.”

She served two terms in 
office, and said one of the 
best things she ever did was 
to be instrumental in the hir-
ing of J.R. Trippe as super-
intendent.

“He was a great man; he 
was much-loved and highly 
regarded,” she said in reflec-
tion. “I felt like if I had ever 
done anything for Vidalia, I 
did a good thing in getting 
Mr. Trippe here.”

In 100 years, she says 
she’s seen a lot of changes, 
saying, “Oh, mercy! I’ve 
seen everything from horse 
and buggies to space travel. 
I remember a little bit about 
World War I and of course 

World War II, and other ‘mi-
nor’ wars. She recalls par-
ty line telephones, and the 
first radios and television in 
homes. And she remembers 
the flu epidemic of 1918, a 
malady that spared her, but 
did affect many of her family 

members. It was she who dis-
bursed the medicine to those 
who were suffering in her 
family during that time.

“The doctors were so 
busy they couldn’t get to 
everyone,” she said. “The 
young doctor at that time 
spoke to my father and said 
him being an educator, he 
was certainly able to give the 
medications.”

Like her parents, being an 
educator was not just a job; it 
was a calling, and even today 
her eyes sparkle when she 
speaks about it.

“I enjoyed seeing students 
grasp knowledge,” she said. 
“You could see it in their eyes 

when they ‘got it.’ It was like 
turning on a light bulb. But 
you should also remember 
that ‘A’ and ‘A+’ students are 
not always the ones who do 
so well in life.”

As an English teacher, 
Mrs. Whipple admits to 

correct ing her 
daughter’s gram-
mar when she was 
growing up, but 
Annette laughs 
about  ano ther 
valuable lesson 
she learned from 
her mother, and 
that was how not 
to bake cakes.

“ I  t r i e d  t o 
teach you not to 
tell everything,” 
Mrs .  Whipp le 
lightly chastised 
her daughter be-
fore the story was 
told.

“The kitchen 
used to be in an-
other part of the 
house,” Annette 
continued. “I re-
member standing 

there watching her trying to 
fix this chocolate cake. She’d 
made the real fudge icing, and 
she put it on there and it all 
ran off. She was beginning to 
use a few choice words and 
she said, ‘I’m going to scrape 
it off and cook it some more; 
I didn’t cook it enough.’ So 
she did, and she stirred and 
stirred and put it back on the 
cake and it slid off again. She 
said, ‘I’m going to try it ONE 
more time.’ She put the icing 
back in the pot and stirred and 
stirred and by that time, it was 
so hard it wouldn’t spread. So 
she picked up that cake, went 
to the back door and opened 
it and slung it in the yard as 

Gestures help tell the story and Mell Makes the 
details crystal clear in one of her attention-GettinG 

revelations.
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far as she could throw it.
“Oh, yes, she’s got a little fire in 

her!”
Defending her actions, Mrs. Whipple 

says, “I had red hair and I had to have 
the temper to go along with it. You can 
get disgusted with things.”

During her tenure as an educator, she 
taught some of Vidalia’s most recogniz-
able citizens including Mayor Ronnie 
Dixon, Allen Rice, Simone Estroff and 
others. Among those was Toombs Coun-
ty Probate Judge Larry Threlkeld.

“I was a student of Mrs. Mell Whip-
ple’s  my junior and senior years for 
composition and literature and cer-
tainly she knew her subject,” Threlkeld 
said. “But more than that, she had an 
abundance of patience, kindness and 
encouragement as well as being a 
strict disciplinarian. Sometimes in our 
literature and poetry assignments, she 
would launch into some of her favorite 
passages (always from memory) and her 
whole demeanor would change and she 
would take us  along to another place 
and time.

“Surely the greatest poets and writers 

would be pleased with her interpreta-
tions of their works. She was an inspired 
teacher and to this day is a blessing to 
me. I’m very thankful for her influence 
in my life.”

“I used to be very active in the com-
munity,” Mrs. Whipple said, “although 
I’m not so much anymore.” She laughs 
and adds, “ Whip used to say, ‘You 
don’t know how to say no to anyone 
but me.’”

In her civic activities, she has been 
a member of the Daughters of the 
American Revolution (DAR) for many 
years. She has been active in the Bap-
tist church, and was a member of the 
choir. She has also been a member of 
the Vidalia Woman’s Club, Pine Ridge 
Garden Club, and worked with the 
Ohoopee Regional Council the Arts 
and the Altama Gallery. She was charter 
member of Beta Sigma Phil Sorority in 
the Vidalia Chapter.

Mrs. Whipple says the secret to 
longevity may be that she comes from 
“good genes” having several family 
members who lived well into their 90’s 
and 100’s. She also said, “Eat what 

you want; drink what 
you want; and exercise - 
the addendum, all of the 
above in moderation.”

Annet te  says  her 
mother never took medi-
cation on a regular basis 
until she was 92, and she 
isn’t one who frequents a 
hospital.

In addition to her 
daughter, Mrs. Whipple 
says she enjoys the com-
pany of her faithful com-
panion, Ginger, a dog 
Annette rescued from the 
Vidalia Animal Shelter a 
few years ago. 

“Ginger has to check 
anyone out really good 
before she lets anyone 
get close to Mother,” An-
nette said. “She’s a great 
protector.”

Through the years, 
Mrs. Whipple has seen many great 
things, and many things that were dev-
astating, including the bombing of Pearl 
Harbor.

“That was one of the most horrible 
moments,” she said. “We didn’t have 
immediate communications like we 
do now. A couple of soldiers from Fort 
Stewart who were renting a room from 
us told us that afternoon about it. What 
was more horrible was that a childhood 
friend was there and we didn’t know 
about him.”

Thankfully, as it turned out, he was 
unscathed in the attack.

“oh, yes, i’ve been 
through some hard 
eras, but we survive. 
a lot can happen in 

100 years, but it can’t 
all be bad,” she 

concluded.

Mother and daughter, Mell and annette, share the story of how not to 
bake a cake.
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THRIFTWAY
Galaxy® Food Center WIC

MONEY ORDERS
FOOD STAMPS

Come See 
The Butcher 
Block Boys 

And All The Friendly

Helpful Staff At 

THRIFTWAY

178 South Victory Drive, Lyons, GA
Monday thru Saturday,  7:00 a.m. - 8:00 p.m.; Closed Sundays

304 South Railroad, Mt. Vernon, GA
Monday thru Saturday,  8:00 a.m. - 7:00 p.m.; Closed Sundays

RReeiiddss vv ii ll llee  VVeetteerr iinnaarr yy  CCll iinniicc
SStteevv ee  LL yynnnn,,   DDVVMM  ••   KKiibbbbiiee  RRiinnggeerr,,   DDVVMM

7061 US Highway 280 E., Reidsville
(912) 557-4993

WWee  tt aakkee
tthhee  bbeesstt
cc aarree   ooff   
YYoouurr   BBeesstt
FFrr iieenndd!!

306 E. Second St.
Vidalia

537-7900

Enjoy all your Steeplechase
favorites in our smoking
area on The Outerdeck

WWhhee tt hh ee rr   ii tt '' ss   ff oo rr   ll uunncchh   
oo rr   dd ii nnnnee rr ,,   wwee   hhaavv ee   
ss oommee tt hh ii nngg   ff oo rr   ee vv ee rr yy oonnee !!
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Dublin Eye Associates & 
Dublin Eye Surgery Center

CUTTING EDGE DIAGNOSTICS

MOST ADVANCED TECHNIQUES

Dublin Eye Associates &
Dublin Eye Surgery Center

478-272-5933

Vidalia Eye Associates  

912-537-1991

Dr. Randall Ozment
Dr. J.Y. Jones

Dr. John Williams
Dr. Glen Smalley

WELCOME
Dr. Kathryn Falk,

Optometrist

Did You Know?
Sending out Christmas greetings is a tradition that 
is still common today. Have you ever wondered just 

how many cards 
are sent across 
the  count ry? 
A c c o r d i n g 
t o  H a l l m a r k 
Corporate, 1.5 
billion Christmas 
cards, including 
b o x e d  a n d 
individual cards, 
are purchased 
and then sent 
every year in the 
U.S. This makes 
Christmas the 

No. 1 holiday for sending greetings, followed by 
Valentine’s Day (144 million) and Mother’s Day 
(133 million).



Complete Family Dentistry, Cosmetic, Implant, Braces, Invisalign, Root Canals,

Teeth Whitening, Snoring/Sleep Apnea,  Full Mouth Resotoration, and Smile Makeover.

Single visit Cerec Crowns and Onlays.

For a full list of services please visit our website.

Financing Available ~ Most Insurance Filed.

537-7048 | 311 Pete Phillips Dr. Vidalia, GA | www.dentalcentervidalia.com

O F  V I D A L I A

New Patients Welcome

Kacy M. Morris, D.M.D. | Rick Kimbrel, D.M.D. | Stewart A. Hamilton, D.M.D.
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“Improving Quality Healthcare Together”
1107 E. First St. (Bi-Lo Shopping Center)

912-537-6930 • 8:30 a.m. - 5:30 p.m. Monday - Friday

Michele Mimbs, our
Respiratory Therapist provides

in-home monitoring of our
Patient Plan of Care including
oxygen concentration checks,

CPAP service with patient 
education and training - Clinical

experience that you can trust.

Alliance Home Medical offers a comprehensive
line of respiratory equipment and services, 

delivered and serviced by trained professionals.

All insurance
accepted. We

will bill for you.
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A TASTE OF THE SOUTH
Grandma’s Homemade Pumpkin Pie

Serves: 12
Yield: 2 - 9 inch Pies
Units: US

Ingredients: 
2 (9 inch) unbaked pie shells
1 1/2 cups sugar
1 teaspoon salt
1 teaspoon cinnamon
1/2 teaspoon ginger
1/2 teaspoon nutmeg
4 eggs
3 1/2 cups solid pack pumpkin
1 1/2 cups evaporated milk

Directions:
1. Line 2 - 9” pie plates with pie shells.

2. Combine sugar, salt, cinnamon, 
ginger and nutmeg in small bowl.
3. Beat eggs in large bowl; stir 
in pumpkin and sugar-spice mix; 
gradually stir in evaporated milk.
4. Pour into pie shells; cover edges 
with narrow piece of foil avoiding 
contact with filling.
5. Bake at 425° for 20 minutes; reduce 
heat to 350° and bake another 35-45 
minutes until knife inserted in center 
comes out clean or center of pie is set.
6. Cool 3 hours, serve or refrigerate.
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AUTO • HOME • LIFE • HEALTH • COMMERCIAL

AG
Amy Gardner
Insurance llc

Let Us Take The Hassle
Out Of Insurance...

In this fast-paced world,
we know how easy it can
be to let the little moments
in life pass by. Don’t let
dealing with multiple
insurance companies steal
your precious time.
Through top-rated
companies like Southern
Trust, Amy Gardner can
take the hassle out of
dealing with multiple
companies. See Amy
today for a no-cost review
of your insurance policies.

COMMUNITY CHRISTMAS EVENTS

• Baxley’s Christmas Parade will be 
held on Saturday, December 3 with 
the “Winter Wonderland” to be held 
after. For more information please 
call 912-367-7731.
• Alma’s Christmas Parade will be 
held on Saturday, December 3 with 
the “Lighting of the Tree” to follow. 
Please call 912-632-5859 for more 
information.
• Hazlehurst’s Christmas Parade will 
be held on December 10 with “Santa 
at the Big House” to follow. For more 
information please call 912-375-4543.
• Reidsville’s Christmas Parade - 
Saturday, November 26, 10:00 a.m. 
Contact: Phyllis Anderson @ 912-
557-4345 or 912-246-1723.

• Vidalia’s Christmas Parade - 
Saturday, December 3, 11:00 a.m. 
Contact: Paula Dees-Toole @ 912-
537-8033.
• Cobbtown’s Christmas Parade - 
Saturday, December 3, 3:00 p.m. 
Contact: Cobbtown City Hall @ 912-
684-3448.
• Lyons’ Christmas Parade - 
Saturday, December 3, 6:00 p.m. 
Contact: Charles James @ 912-526-
6166.
• Mt. Vernon’s Christmas Parade - 
Saturday, December 10, 4:30 p.m. 
Contact: Jennifer Sikes @ Mt. Vernon 
City Hall @ 912-583-2323.
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With regards to financ-
es, the future is a big part 
of many people’s financial 
planning efforts. Be it the 
kids’ college tuition or the 
day when retirement finally 
arrives, financial planning 
is all about the future.

Though college and 
retirement funds garner the 
most attention, men and 
women must also make 
time for estate planning. 
Estate planning is the pro-
cess of arranging for the 
disposal of an estate and 
is done to help minimize 
uncertainty upon an indi-
vidual’s death. This plan-
ning also reduce taxes and 
additional expenses that 
might arise if a person 
passes away without hav-
ing left a will or another 
means of disposing of his 
or her estate. Regardless of 
the size of an individual’s 
estate, there’s no reason 
not to have an estate plan 
in place. The following are 
some of the basics of estate 
planning, which should 
be a priority for men and 
women, young and old.
More than just a will

An estate plan is more 
than just a will. Though an 
up-to-date and specific will 
is an important element of 
a good estate plan, there 

The basics of 
estate planning

are other elements as well. 
In addition to a will, an 
estate plan should assign 
power of attorney, which 
gives a person of an indi-
vidual’s choosing the right 
to manage that individual’s 
financial affairs if they are 
unable to do so themselves. 
Power of attorney should 
be assigned in the case of 
a person’s death, but also 
if an unforeseen medical 
issue arises and a person 
is no longer capable of 
managing their affairs.

There are two types of 
power of attorney that are 
essential to know when 
estate planning. Springing 
power of attorney goes into 
effect when circumstances 
that the individual speci-
fied, such as incapacita-
tion, occur. In order for this 
to go into effect, the agent 
designated must typically 
produce proof of an indi-
vidual’s incapacitation. 
Durable power of attorney 

goes into effect immedi-
ately and the agent does not 
need to prove incapacita-
tion. When choosing an 
agent to assume power of 
attorney, individuals need 
to make this decision wise-
ly, choosing someone they 
trust who can competently 
manage their affairs.
Assessing your assets

Assets include a host 
of things, from investment 

accounts to real estate to 
retirement savings. Indi-
viduals must take careful 
inventory of all of their 
assets and determine to 
whom these assets should 
go if they die or who should 
gain control of them if 
individuals become in-
capacitated. This means 
leaving no stone unturned. 
If there are any questions 
about specific assets, then 
legal wrangling or even 
government taxation upon 
these assets is likely to take 
place.
Understanding trusts

Many people hear the 
word trust associated with 
financial dealings and im-
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Sarah’s In the City and 
Sarah’s Restaurant are 
now booking Christmas 
and holiday parties. Two 

locations with large 
meeting/banquet rooms. 
Catering also available.

Call 367-7087

Sarah’s
In The City

Highway 341 
West in Baxley

(1/4 mile past WalMart on right)

Sarah’s
RESTAURANT

Hatch Parkway North in Baxley

mediately assume it only 
applies to the wealthy. 
Nothing could be further 
from the truth. A trust 
enables men and women 
to put conditions on the 
distribution of their assets 
upon their death, including 
when and how these assets 
will be distributed. In ad-
dition, a trust might just 
protect these assets from 
creditors or lawsuits and 
help any heirs avoid pro-
bate court, which can be a 
costly and tedious process. 
Though trusts aren’t neces-
sarily for everyone, they 
also aren’t exclusive to the 
very wealthy.
Allocation of assets

Many people make the 
mistake of leaving all of 
their assets to their spouses 
upon their deaths. While 
this is well-intentioned, it 
doesn’t always work out 
best for men and women 
with children. Individuals 
can leave an unlimited 
amount of money to their 
spouse upon their death, 
and that money cannot be 
taxed. However, when the 
surviving spouse dies, if he 
or she leaves that money 
to their surviving children, 
then they are likely going 
to pay significantly more 
in estate tax. In addition, 
when deciding to simply 
leave all assets to a sur-
viving spouse, this is, in a 
sense, leaving the difficult 
decision of asset allocation 
to the surviving spouse. 
What’s more, should both 
husband and wife pass 

away in an accident at the 
same time and all assets 
were left to a spouse, this 
can make it very difficult, 
contentious and costly for 
surviving family members 
to divide up any assets left 

behind.
Estate planning is some-

thing few people will em-
brace with open arms. 
But as morbid as estate 
planning might seem, it’s 
a necessary step for adults 

who want to secure their 
own futures should they 
become incapacitated or 
the futures of their loved 
ones when individuals pass 
away.

¶



Appling HealthCare is now participating in a government 
program that helps improve health care in our 
community.

 Every time a patient with 
insurance takes a prescription to a participating 
pharmacy, Appling HealthCare receives a financial 
benefit from the insurer.

This additional funding helps us serve patients who are 
uninsured and unable to pay for care.

 If your medications are covered by 
insurance, take your prescription to a participating 
pharmacy. Eligible insurance includes Medicaid, 
Medicare Part D or coverage through an employer.

At the pharmacy you will pay your copay as you usually 
do. Your costs do not change. But you can make a big 
difference for families in our community!

If your medications are not covered by your policy, you 
can benefit too. Under this program, you will save up to 
60% off the cost of your prescription.

 It’s easy. Pick up a 340B card at 
one of our physician offices, or from Appling HealthCare 
and take it along with your prescription to one of our 
pharmacy partners.

395 W. Parker Street
Suite 1

Baxley, GA 31513

694 South Main Street
Baxley, GA 31513

438 W. Parker Street
Baxley, GA 31513

34 NW Park Avenue
Baxley, GA 31513






